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Desert Golf Magazine
continues to grow with
distribution now reaching
more than 11,000 hotel
rooms throughout the
southwest. We’ve continue
to increase our newsstand
distribution in more than 48
states throughout the U.S. as
well as subscriptions to
subscribers nationwide.
Desert Golf Magazine
invites you to contact us
with ideas, stories, photos or
any golf related data that will
help us to provide the
leading golf publication in
the southwest region.

In this issue, we feature
Dragon Ridge Country
Club. This Las Vegas
preeminent golf facility opened in 2000. Featuring a Jay Moorish
collaboration that is set to go private at the end of this year. 

In Las Vegas, everything is on the rise. Turnberry, founded by Don
Sofer started the trend several years ago with Turnberry Place, one of
the finest luxury highrise properties in the nation.  Now highrise
living has become one of the most popular lifestyles in Las Vegas real
estate and we report on one of the newest communities with our
feature on Turnberry Towers.  

A special feature in this edition showcases Discovery Land
Company, one of the leading luxury private club developers in the
nation. At the helm, CEO Mike Meldman, steers Discovery Land as a
first class developer providing only the highest level of customer
service to some of the finest, new “member only” facilities
throughout the U.S., Hawaii and Mexico.

The new home of the Bob Hope Chrysler Classic, The Classic
Club is featured in this edition, which profiles this new Palm Springs
gem. Managed by Troon Golf this course is sure to be recognized as
one of the finest public courses built in the desert in recent years.

Also featured in this issue is information regarding the many
tournaments that are to be held in the next few months. The new
Rita Hayworth tournament benefiting Alzheimers, The Shelter
From the Storm, benefiting abused women and children, the Alice
Cooper tournament which benefits Christian youth and the Big
Stakes tournament, the richest tournament in golf!  This is
tournament time in the southwest and everyone should enjoy the
game and support one of your favorite charities.

As always, we continue to showcase real estate, luxury
automobiles, food, wine, fashion, jewelry and much more!  

We sincerely hope you enjoy this issue as much as we enjoyed
putting it together!

Sincerely,

Timothy J. Pade
Editor/Publisher
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Since DragonRidge opened in 2000, it has enjoyed what owner and president
Richard MacDonald describes as a “win-win” relationship with nearby upscale
resorts. Resort guests have been able to play the exceptional course, and that has
helped get the word out about DragonRidge Country Club as well as the
MacDonald Highlands development of which it is a part. 

In fact, word has been so good that real estate sales are off the charts, and a
number of residences are nearing completion. “It’s a good problem to have,” says

MacDonald, “and it allows us to take the next step. Our goal was always to be a
private club and to preserve the golf experience we all worked so hard to create.” 

That goal is to be expected in a community that MacDonald describes as the upscale
community in the area. Lots here go from $1 million to $4 million, semi-custom homes
start at $1.4 million. And the focus is most definitely quality, not quantity.

“Rather than focus on trying to increase density, we increase quality and charge
more for it – larger lots positioned to capture the exceptional views and take
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DRAGONRIDGE COUNTRY CLUB IN HENDERSON,
NEVADA IS THE EPITOME OF THOUGHTFUL, DYNAMIC

DEVELOPMENT. AT THE HEART OF IT IS
THE STUNNING NATURAL BEAUTY OF THE TERRAIN
AND AN ENVIABLE ELEVATED LOCATION WITH
UNPARALLELED VIEWS ACROSS THE VALLEY —
PENTHOUSE VIEWS, THEY CALL THEM, BUT WITH

NO HIGH RISE IN SIGHT.  DESIGNED TO FIT
SEAMLESSLY INTO THAT TERRAIN IS A SUPERB GOLF

COURSE AND CLUBHOUSE AND HOME SITES
POSITIONED WITH METICULOUS CARE. 
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advantage of the land. That’s what we
believe our buyer wants, and our
success bears that out,” says
MacDonald. 

The homes being built here do not
follow the “Tuscan trend” so prevalent
in other Nevada developments. “You
won’t see a red roof here,” notes
MacDonald. Instead the concept is to
preserve the area’s natural beauty and
to build homes that fit seamlessly into
it. “It’s more of a contemporary Frank
Lloyd Wright concept,“ MacDonald

says, “homes with lots of windows
that utilize and fit into the terrain.
Desert Elegance, for lack of a better
term.”  

In fact, the homes in MacDonald
Highlands are more reminiscent of
those in the Palm Springs area than
anywhere around Las Vegas, and
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“THE BIGGEST COMPLIMENT WE
GET FROM PLAYERS WALKING OFF

THE COURSE IS THE VIEWS,”
SAYS MACDONALD
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that’s just one more element that sets
the community and club apart. 

Another is the world-class
championship golf course named for
the Sleeping Dragon rock formation
above it and designed by Jay Morrish
and rising architect David Druzisky.
In a few short years the course has

won numerous accolades, having
been voted #1 Golf Course of Las
Vegas in 2002 by Nevada Business
Journal and Best Upscale Golf Course
in 2004 according to Vegas Golfer
Magazine. DragonRidge has hosted
both the Tiger Woods Foundation’s
Tiger Jam III and IV and Wendy’s 3
Tour Challenge. 

The two architects set out to make
the course playable for all skill levels
but to “always keep players off
balance.” The result is a superb golf
course in which preserved natural
rock outcroppings, desert washes and

strategically placed bunkers conspire
to demand precision shot selection.
Situated in one of the highest areas of
the valley, the par-72, 7,039-yard
layout offers greater elevation change
than any other course around, for
another level of challenge. But it’s not
necessarily the challenge that sticks

with most players. “The biggest
complement we get from players
walking off the course is the views,”
says MacDonald. Not surprising
considering 75 percent of the course
is blessed with dramatic vistas out
across the valley. 

Among other evolutions at
DragonRidge is the expansion of the
42,000-square-foot clubhouse to
include fitness and childcare facilities,
possibly a small spa and a
cappuccino/smoothie/frozen yogurt
bar where kids and families can get
together. There will also be five tennis

courts and room for tennis
instruction as well. 

Meanwhile, members and guests
can enjoy the dramatic views and
architecture of the clubhouse as it is.

Like other buildings in the
community, the clubhouse ref lects its
surroundings. The design includes
stonewalls and buttresses that mirror
the lines of ridges and a color palette
drawn from the hills and rocks, so the
building seems almost a natural part
of the landscape. It is one more
example of the developer’s attention
to detail and to nature itself. 

The club has several dining venues,
including the Onyx Grill and the
more formal Montrose Room, all
under the direction of award-winning
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chef Paul Elliott. Ultimately there will
also be a grill that will alternately host
the men and women members. 

Residents and prospective
members have a number of
membership categories to choose

from, including Golf, Sports and
Social. Among the most innovative
offerings is a trial membership in
which you can experience the club
for a full year without dues. Golf
membership will ultimately be

capped in the high 300s or low 400s.
“Never live in your own

development” is a cardinal rule among
developers, but MacDonald doesn’t
just work at DragonRidge and
MacDonald Highlands, he lives here,
too. “I live here and I like that,” he says,
noting that he wants to be the first to
know there’s a problem. He’s among a
diverse group of residents, which is
currently about 40 percent couples in
their 30s and 40s with young families.

The mix also includes retirees and
folks with more than one home who
enjoy time in Las Vegas.

While DragonRidge has enough to
keep residents happily occupied, all
that Las Vegas itself offers lies but a
short 15 or 20 minute drive away –
exceptional dining, shows and the
world-famous Strip. 

“It’s fun to go to Las Vegas and
immerse yourself in that organized
insanity along the Strip,” says
MacDonald, ‘then come home to see
foxes and quails and incredible sunsets.
It really is the best of both worlds.” 

For more information about club
membership or buying a home, go to
www.dragonridgegolf.com or call
877-855-1505 or 702-614-4444.  

____________________________
Christine Loomis is an editor and staff

writer with Desert Golf Magazine
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KUKIO GOLF ON THE BIG ISLAND OF HAWAII
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Meldman accomplished that goal
and then some — evident by the quick
sellout of 375 custom estate homesites
that sold for an average price of more
than $5 million per acre. Now,
Meldman’s private real estate firm, San
Francisco-based Discovery Land Co., is
looking to duplicate that magic on the
Mainland with his latest La Quinta,
Calif., project: The Madison Club.

According to Madison Club sales
executive Alan Gambill, the invitation-
only club is intended to be a f lagship
community within the Discovery
portfolio, much on the same scale as
Kukio. In fact, Meldman,
chairman/CEO of Discovery Land,
even refers to The Madison Club as the
“Kukio of the Desert.” 

To be sure, the Madison Club
doesn’t quite have Kukio’s dramatic
Kohala Coast as a draw, but there will
be a number of other attractive
similarities between the communities
once Meldman’s masterful group
completes its latest West Coast
wonder. For example, the Madison
Club will be another exclusive low-
density enclave, comprising of just 193
custom homesites and approximately
25 exquisitely designed Villa Homes
crafted by Discovery Land builders.
Additionally, the club has plans for five
to six “Clubhouse Member Suites” for
short-term visits by members and
guests.

“Kukio, as you know, is one of the
greatest places on earth,” says Meldman,

whose team sold close to $1 billion in
real estate at Kukio. “It caters to the finest
tastes — people who basically have
everything. We just tried to give them
the one thing (they didn’t have).  And it’s a
great addition to their lifestyle.”

The Madison Club, limited to 225
members, is being designed to deliver
the same experience. For example,
prices for the half-acre estate lots are
$1.5 million to $5 million, according to
Meldman. Of course, one of the focal
points driving interest in the Madison
Club (initiation fee is $200,000) will be
another fabulous golf course designed
by Meldman’s favorite architect, Tom
Fazio. 

“You look at the Palm Springs area
and there’s hundreds of golf clubs,”

Meldman says. “We’re taking the
concept to the next level — imagine
building your own private golf course
for yourself without any constraints —
that’s the feel we want.”

To get an idea of the extremes
Discovery Land has taken to
distinguish itself in the desert, Fazio’s
design team moved approximately five
million cubic yards of earth — almost
double the earth moved at highly
acclaimed Shadow Creek in Las Vegas.
Consequently, what was once a f lat
piece of desert is now punctuated with
breathtaking gorges that drop 40-55
feet feet down to the bottom of the
creek bed. Additionally, Madison Club
will have 250 acres of turfgrass —
probably the largest stand of

maintained grass in the desert – and
numerous 50-60-foot-tall pine trees
and other deciduous trees unlike
anything else in the desert. 

“We want to do Shadow Creek on
steroids,” says Meldman, who has
developed numerous other top-notch
courses with Fazio, including Estancia
and Mirabel in Scottsdale and Iron
Horse in Whitefish, Montana. “When

Fazio did Shadow Creek, he created
this beautiful forest in the Las Vegas
desert. I said let’s do more than that.
Keep in mind they did Shadow Creek
over 10 years ago. Fazio’s company is a
better design team now, and we’ve
been together for such a long time that
we’ve learned what we like to do when
it comes to developing real estate and
the golf. 

“In the desert, a lot of golf courses
have a lot of design constraints. We
spared no expenses; I mean we were
buying trees three years ago so they
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KUKIO

DISCOVERY LAND CEO
MIKE MELDMAN
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would be as mature as they are today.
What we’ve created is an Old World
golf course — a Riviera and Bel Air in
the desert.”

As for the architecture of the
homes, expect a distinctive style
reminiscent to California’s old-line

country clubs as well, a place where the
ambiance is one of quiet sophistication,
intimacy and understated luxury. 

“The quality of architecture on the
custom homes is what you’d see in a
Bel Air,” Gambill says. “It could be
French Provincial, Italian Provincial —
trendy yet traditional.”

If past Discovery Land
communities are any indication, it
might be wise to hurry up and get a
piece of the Madison Club, which
runs contiguous to The Hideaway. For
instance, at the Hideaway, a 36-hole
upscale gated community mired in
financial and legal problems when
Discovery Land Co., assumed control
several years ago, is wrapping up the
development after selling out 445
custom homesites in less than two
years. Lot prices ranged between
$250,000 and $850,000, according to
Hideaway vice president of marketing
and sales Nick Blodgett. Today, the
land has almost doubled in value,
Blodgett says, as the Hideaway
prepares its final stage of development
on 23 “bungalows” adjacent to the
new 51,000-square-foot clubhouse
expected to open this May.

When asked how well the Madison
Club is doing, Gambill replied, “Let’s
just say sales are going very well.”

Adds Meldman, a 47-year-old
devoted father of two teenage boys:
“This is just meant to be the best of the
best. What we’ve done (at Madison

Club) is just so different from anything
you’ve seen. We didn’t want it to be the
same old club. With the demographics
today, people really want the best and
they’re willing to pay for it. (The
Madison Club) will blow ‘em away.” 

That should go without saying,
considering everything Discovery
Land develops ends up being not only

benchmarks for the finest private
resort-style communities in each of
their respective markets, but models
for first-class family-centered low-
density developments. It’s the latter
element that energizes Meldman as
much as anything, considering he has
such great respect for the land.

This reverence for the land, not real
estate mind you, is clearly evident when
Meldman speaks of the rare resources
that serve as the palette to many of his
acclaimed projects. In Scottsdale, it’s the
awe-inspiring beauty of Pinnacle Peak,
which serves as the backdrop to a 267-
home community on 690 acres
(original zoning permitted 800 lots); at
Kukio, it’s the gorgeous Kohala
coastline that hugs the picturesque
waters of the Pacific Ocean and 375
custom homesites on 1,400 acres; at
820-acre Iron Horse, it’s the amazing
combination of being near popular
resort amenities such as Glacier
National Park, Whitefish Lake and Big
Mountain ski resort (permitting
allowed up to three times the number
of 311 eventual homesites.

As Meldman describes it, building
golf courses and luxurious custom
homes and clubhouses is something
anyone can do as long as they have
capital. It’s the intangibles that make
the difference. 

“The quality has to come from the
land, and those hard-to-get natural
amenities,” adds Meldman, who

DESERT GOLF MAGAZINE  |  WWW.DESERTGOLFER.COM  | APRIL/MAY 2006

EL DORADO 

THE HIDEAWAY



21

majored in U.S. history at Stanford University and even
likens his eight-year-old firm to the great explorers such as
Lewis & Clark. “Our clients are high achievers. And our
buyers are actually getting younger, rather than older.
Their time is at a premium and they want to spend it with
their families. 

“Sure they want great golf, but they also want other active
diversions, whether it’s wakeboarding, snowboarding and f ly
fishing in Montana, or surfing, spear fishing and scuba diving
in Hawaii. They want a variety of ways to go out and enjoy the
land.”

One of the next great places to enjoy Mother Nature at its
finest, not to mention Discovery Land’s signature amenities
and service, is on Mexico’s Baja Peninsula at El Dorado Golf &
Beach Club.  Located in the fast-developing region of Los
Cabos, El Dorado is a new 520-acre project shaping up to be
an exquisite gated beach and golf resort community. Being
situated along the popular “Golden Corridor” that connects
San Jose del Cabo to Cabo San Lucas is special in itself. Throw
in the fact Discovery Land controls more than a mile of
arguably the most breathtaking beaches along the entire
coast of the Sea of Cortez, and El Dorado has the makings to
be the finest family-oriented club community in Mexico.

If anything, this compelling Cabo site gives Discovery
Land the opportunity to offer some of the most dramatic
beachfront homesites, a spectacular beach club and a Jack
Nicklaus-designed golf course that some say might be one of
his most beautiful layouts.

“The property may be, physically, one of the best pieces of
property we have in our portfolio,” says Meldman, whose
private enclave is nestled between the renowned Las
Ventanas and Palmilla resorts. “There’s literally over a mile of
beachfront along the Sea of Cortez. The property is kind of
terraced, so there’s basically 270 degrees of ocean views. It’s
stunning.”

Indeed, and it’s a prime palette for the Nicklaus Signature
course, a delightful layout that responsibly interfaces with

the ocean and plays into an unspoiled valley sprinkled with
gorgeous desert landscapes. The Discovery Land team did a
major renovation of the existing course, completely redoing
the greens, reversing the routing of the front and back nines
and adding tens of millions in landscaping. It was scheduled
to open this December.

“I think it’s one of Nicklaus’ best golf courses and we’re
making it even better,” says Meldman, whose company also
has another ambitious oceanfront project underway in the
Bahamas called Baker’s Bay Golf and Ocean Club. “We’re
spending more on landscaping than we spend on (building)
golf courses.”

El Dorado Golf & Beach Club is actually being developed
by Discovery Land for its majority owners, Rockpoint
Group LLC and Cabo Real. Rockpoint is a multi-billion
institutional real estate investment fund based in Boston, and
Cabo Real is a local real estate group owned by Mexico’s
prominent Sanchez-Navarro family that’s noted for
developing Cabo Real and owning Corona Beer.

According to Meldman, the latter partner has been
critical in the success of El Dorado because of its respected
and inf luential ties to the local market.

“They’re phenomenal partners, and a very well connected
family in the community,” adds Meldman, an athletic laid-
back man who loves golfing and fishing.  “They owned a lot of
coastline in Cabo, but decided to put (the former) El Dorado
(golf course) where it is today. This was meant to be their
prime asset and they could’ve put it anywhere. But they felt
this was the most impressive place for it, and I agree.”

Discovery’s master plan at El Dorado calls for 87 custom
homesites that range from one-third to one-plus acre and
123 high-end single-family developer residences. Of the
developer residences, 45 will be Beach Villas (1,500-2,500
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square feet; 3-to-4 bedrooms), 30 will
be Golf Villas (2,700-3,700 square feet;
3-to-5 bedrooms) and 24 will be
condos (3,000 square feet; 3-to-4
bedrooms). All of the homesites and
residences will enjoy spectacular
beachfront locations and/or ocean,
golf and desert mountain views.

The private, non-equity club will be
limited to 395 members.

Besides the championship golf
course and beach club, the 24-hour,
guard-gated community will feature
home care and maintenance programs
and the following amenities: world-

class spa; state-of-the-art fitness center;
members’ shopping boutique; inviting
men’s and women’s lounge and locker
areas; resort-style swimming facilities;
championship tennis courts, and
numerous indoor and outdoor dining
facilities from casual poolside to
exquisite five-star dining. 

Also, Discovery Land Company’s
signature Outdoor Pursuits Program,
the company’s lifestyle and recreation
concierge service, will be made available
to all members and guests. Designed to
assist members with every aspect of life,
Outdoor Pursuits will take care of
everything from organizing scuba trips
or marlin fishing to dry cleaning and
handy man services.

“What I’ve been telling people is
Cabo is becoming the New Riviera,”
Meldman says. “They’re building all
these new marinas, and everything is
getting upgraded. With all these boats,

it’s like cruising the French Riviera or
Sardinia.”

In all, it’s a formula that is soundly
resonating with Discovery Land’s
network of approximately 3,000 loyal
members and residents. And
Meldman makes a point that investing
in Mexico is a safe and sound
investment, particularly with
Discovery Land’s development and
marketing team at the helm.

According to Discovery Land,
Mexico changed its constitution in the
1990s to allow foreign ownership of
beachfront property, basically granting

American buyers constitutional
protection and rights. Under current
Mexican law, any individual is
permitted to own land through a trust
that is set up through a bank and
controlled by that individual. As the
landowner, you are the beneficiary of
the trust which allows you the same
rights as you have over your property
in the U.S. – meaning you can sell, rent,
lease or build on it.

“Our credibility, created by our
well-established track record of high-
quality projects and high-quality
service brings a sense of security and
long-term value,” he adds. “Also, when
Americans buy real estate (in Cabo)
they get American title insurance. So
you have all the protections you have
when buying in the U.S.”

Meldman says what makes
Discovery Land so distinctive, even
compared with neighboring world-

class resort communities such as Las
Ventanas or Palmilla, is the “integrity of
its amenities package and service.”

“I like Palmilla and Las Ventanas,”
Meldman adds, “but they’re resorts.
The concept and strategy behind our
project is to create something like
Palmilla and Las Ventanas and make it
private. 

“So you have all the amenities of
these five-star resorts, but there’s only
350 families that can use this place. Also,
we really get to know our families and
really get to know their kids. It’s more of
an intimate level of service than just a
high standard of service. Plus, we’re
unique in that we try to stay within our
niche of very high-end private club
community development.”

Albeit a niche that has grown
considerably since Meldman started
Discovery Land almost 10 years ago
from the success of Estancia. Today,
Discovery Land’s portfolio counts no
less than 13 of North America’s most
luxurious private communities,
including the new Gozzer Ranch Golf
and Lake Club under development on
a rocky bluff above Lake Coeur
d’Alene in Idaho and Mountaintop
Golf and Lake Club in the popular
Highlands-Cashiers region of the
western North Carolina mountains.

So the question that begs to be
asked is, when does Discovery Land’s
mastery of the business reach its limit? 

“Even though we keep doing more
deals, it’s not like hotels where we
continue to manage the development,”
Meldman says. “As we start new deals,
others are finished. So our capacity
keeps growing. As long as we keep
evolving and learning, I think we can
make every deal better.”

“There’s no reason to stop, I’m
having fun, I go to nice places and hang
out with great people. We’re doing
more stuff in Hawaii. I’d love to do stuff
in Europe. Maybe China. As long as we
continue to find great deals, we’ll keep
going. Otherwise, I wouldn’t know
what to do with myself.”

Indeed, spoken like a true
entrepreneur and explorer.

____________________________
Scott Kauffman is a staff writer with

Desert Golf Magazine
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There is just such a place – de Anza Country Club,
where small town hospitality and the luxuries of private
country club living come together amid the natural
splendor of Anza-Borrego Desert State Park and close to
the unique community of Borrego Springs.

Eagerly offering testimonial about life at de Anza and its
uniqueness, Rudy Regalado, former infielder for the 1954
Champion Cleveland Indians, says, “We’re enjoying our
29th year at de Anza Country Club where the genuine
family atmosphere lights our lives. There is no stranger at
de Anza.”

For honorary member Tom Meeks, recently retired
USGA Senior Director of Rules and Competitions, de
Anza is “a beautiful golf course in superb condition with
firm, fast greens. It is easy to walk for those golfers who wish

to play and get their walking exercise in at the same time.
The members are the friendliest I have ever met and you
can play with anyone at anytime.”

And then there’s Denny Mays, de Anza’s head
professional of 36 years and often referred to by members
as the “people pro,” who adds the perfect touch to an
already delightful experience. 

Whatever the source of the magic, there is a common
sentiment among the 200-plus members, be it industrial
tycoon, homemaker, businessperson or retired
serviceman; they can’t imagine playing golf or living
anywhere else. 

Bolstering that sentiment is de Anza’s wealth of
activities and offerings: golf outings, desert expeditions,
catered private parties, business services and bridge lessons,
for example. Social outings are regularly organized by the
club, giving members an opportunity to do as much or as
little as they like, and always minus the hustle and bustle of
the big city. And there are a variety of residences, too, from
estate-sized single-family homes along the fairways to more
modest winter retreat condominiums.

For golfers, life at de Anza is a happy indulgence. While
the four-hour round may be virtually extinct at other

clubs, here on the tree-lined, manicured course, members
can ride or walk as they choose and thoroughly enjoy the
experience of playing their own golf course. 

Built in 1956 and designed by Lawrence Hughes, the
par-72, 6,778-yard layout is anything but the surrounding
desert environment, thus creating a spectacular
centerpiece for de Anza.  Gorgeous mature trees line
several of the lush fairways and serene lakes add additional
challenge to a course designed to test the skill levels of all
golfers. Colorful beds of f lowers throughout the course are
a precursor for the magnificent wild f lowers blooming
nearby in the state park. 

And de Anza’s practice facility has it all: driving range,
putting green, chipping area and bunkers, a must for Joan
Powell, Women’s Western National Champion.  “I enjoy
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the variety of golf shots available, the fine practice facility
and the warm, friendly membership,” says Powell. 

Tournament players of all levels are also in paradise here
as de Anza has extremely active men and ladies’ golf clubs
and hosts countless tournaments for members to choose
from. 

Before or after a round, the clubhouse beckons
members to indulge in fine and casual dining with excellent
dishes prepared by Chef Tim Donahue in the Bighorn
Grill, Coyote Den or the main dining room of the
clubhouse; and don’t forget the delicious cookies and fresh
fruit provided daily for golfers to nibble on.

A wide variety of membership plans are available
including Proprietary, Intermediate, Seasonal and Social
Memberships, as well as a 30-day guest card. The
Intermediate membership is a hit among the younger
crowd; it offers a great value of half dues for five years or
until age 60, whichever comes first. If desired, the
Intermediate membership initiation fee is prorated over
five years or until age 60. 

Located a little over an hour from the big city lights of
the Coachella Valley, and less than two hours from San

Diego’s cool ocean breezes, de Anza lies outside the quaint
and charming village of Borrego Springs.  

Borrego Springs is nature at its best, with excellent
hiking, biking and camping as well as plenty of stunning
scenery to provide inspiration for artists. And while “quaint
and charming” remain the perfect description, the town is
also thoroughly modern, offering residents and visitors an
excellent airport and medical facilities, fine dining and all of
the contemporary services one needs – without a traffic
light to be found.

If you are searching for that special place to live and play
golf, for a private club with amenities and a friendly

environment that encourages members to step back to a
time when values were appreciated and enjoyed, look no
further. All of that and more are easily found at de Anza
Country Club.

For more information call  760-767-5105 or visit
www.deanzacountryclub.com   

___________________________________________
Françoise Rhodes is a staff writer with

Desert Golf Magazine

DESERT GOLF MAGAZINE  |  WWW.DESERTGOLFER.COM  | APRIL/MAY 2006





TWO YEARS AGO NO ONE WOULD HAVE BELIEVED THAT A NEW
GOLF COURSE IN THE COACHELLA VALLEY WOULD BE VIEWED
AS A NOVELTY.  BUT THE CLASSIC CLUB, MANAGED BY TROON
GOLF AND GIFTED TO BOB HOPE CLASSIC CHARITIES, INC. BY
THE BERGER FOUNDATION, EMERGES AS AN ANOMALY IN A

NUMBER OF MEANINGFUL WAYS.

BY JOANNA BERESFORD • PHOTOS BY JOHN & JEANNINE HENEBRY



“WE’VE TRIED TO ESTABLISH THE FEELING OF A PRIVATE CLUB IN A PUBLIC
SETTING,” EXPLAINS PHIL HAMBRICK, DIRECTOR OF SALES AND

MARKETING FOR THE CLUB.  IN OTHER WORDS, THE PHILOSOPHY THAT
DRIVES AND DEFINES ALL ASPECTS OF THIS CLUB SEEMS TO BE: THE BEST

OF EVERYTHING FOR THE BENEFIT OF EVERYONE.

THE STRETCH OF TERRITORY NORTH OF VARNER ROAD STILL EXUDES THE
VAST SENSE OF SPACE AND SKY THAT HAS DRAWN PEOPLE TO THE
DESERT FOR CENTURIES.  BEYOND THE HUM OF THE HIGHWAY,
PERCHED ON THE EDGE OF ENVIRONMENTALLY PROTECTED

WILDERNESS, THE CLASSIC CLUB GOLF COURSE OFFERS SWEEPING
FAIRWAYS, SPARKLING WATER FEATURES, A PROFUSION OF FLOWERS

AND A PERVASIVE ATMOSPHERE OF PEACE AND QUIET.
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“It’s a championship/tournament course,” says
Hambrick, “but it’s still very playable for the average golfer.” 

An Arnold Palmer Company design, the course was
built for the Bob Hope Chrysler Classic Tournament,
providing ample gallery space, vendors’ areas and ref lecting
the input and inf luence of PGA Tour players and the Bob
Hope board of directors.

The design theme is simple, elegant and timeless.
Instead of palm trees, visitors to the course will find the cool
shades and soft edges of over five thousand pine, California
pepper and olive trees.  Thirty acres of lake and water

features ref lect the colors of the 40-acre landscape, and
fourteen stone bridges traverse the course in graceful
patterns.  Complimentary water and snacks are available
from wooden coolers along the fairways, and the Classic
offers a unique caddy program throughout the season.

“We tell guests and members that we provide them with
a butler for the day,” Hambrick says, adding that
professional caddies help golfers with yardage, bunkers and
the reading of greens.

A 63,104 square foot Tuscan style Clubhouse will open
in the fall of 2006.  In addition to providing locker rooms
and a full service golf shop, the facility will feature fine and
casual dining, a member/pro lounge, high-end shops and
amenities and a Bob Hope Museum – making the
Clubhouse a preferred destination for valley residents and
visitors.  Meanwhile, the upper f loors of the clubhouse will
house the executive offices of the Berger Foundation.  Their
remarkable gift to the Bob Hope Charities has made the
golf course and clubhouse possible, and their presence atop
the structure represents a crowning achievement for this
endeavor.

The engagement of Troon Golf to oversee the
management of the Classic Club essentially guarantees the
club’s success.  The largest and most prestigious golf
management firm in the world, Troon currently manages
golf clubs and communities in nearly fifteen countries and
thirty states, with five corporate offices around the globe

(in Japan, United Arab Emirates, Australia, Switzerland
and Scottsdale).  The company has grown consistently
throughout its history, in spite of f luctuations in the
economic environment.

Hambrick attributes the company’s accomplishments
to a dedication to high standards and levels of service.
“From agronomical standards to the kind of one on one
service we provide to our guests, indoors and outdoors, it’s
all about excellence.”

The Classic Club served as the host course for the Bob
Hope Chrysler Classic Tournament this year and the
response from players was tremendous.

“We couldn’t ask for anything better than the comments
we received from professional players, commentators and
the media,” claims Hambrick.  “That’s really what we’re
looking for – an exciting feel, an ability to give people what
they’re looking for in terms of golf and also in terms of the
other services and amenities we provide.”

An eight to ten year plan of growth for the Classic Club
includes the construction of a five-star hotel with tennis
courts and work-out facility, and high end condominiums
offset from the golf course.  And of course, a continuing
presence in the community as home to the Bob Hope
Charities and the namesake tournament that has

contributed over $40 million to worthwhile organizations
and individuals in our valley.

From the edge of a two tiered practice facility that
features chipping greens, large putting and target greens,
surrounded by foothills and snowcapped Mt. San Jacinto in
the distance, all you can hear are the sounds of a gentle
breeze and a nearby water feature wafting over the terrain.
The smell of fresh grass fills the air, and it’s easy to feel
uplifted by the energy of this nascent club that began as a
gift.  And it’s thrilling to realize that something as common
to the Coachella Valley as another golf course can bring
such hope and renewal to our community.

___________________________________________
Joanna Beresford is a staff writer 

with Desert Golf Magazine
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Amateur golfers across North
America have been gearing up for the
2006 Pinnacle Exceptional Driver
Championship or PEDC as its known,
which launches its schedule of
qualifying events in April. Winners of

128 qualifiers during the spring,
summer and early fall earn a spot in the
Laughlin finals.  

The PEDC is a driving contest
restricted to amateur golfers and

rewards accurate power. Golfers, who
pay a $20 entry fee at local qualifying
events amass points during “sets” of
five drives on a 40-yard-wide grid. The
longer and straighter each drive, the
more points a player accrues. 

Drives that finish in the
“Exceptional Zone,” a 20-yard strip
within the middle of the grid, earn a
one-point bonus. Moreover, players
who place all five drives in their set

within the 40-yard grid are rewarded
with a bonus sixth ball, which can
frequently determine the final
outcome. 

The PEDC concept is fun, fast-
paced and made a big hit with
participants during its 2005 debut, as
did the new site in Nevada. “We
received tremendous feedback from
the finalists and how impressed they
were with the facilities at Laughlin
Ranch Golf Club,” said Art Sellinger,

owner of Texas-based Long Drivers of
America (LDA), which manages and
produces the PEDC event. “Our hosts
in Laughlin really rolled out the red
carpet for competitors and made
everyone feel right at home.” 

Sellinger, a Las Vegas native, was
thrilled to stage the PEDC finals in his
home state.  “Laughlin gives us the
cache of a top resort destination,” he
said.  And the setting is spectacular.
The contrast between the PEDC grid
and the surrounding desert, especially
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Straight Shooters &
Long Drives Aim

FOR LAUGHLIN ENCORE

JASON SWIHART 2005 PEDC CHAMPION
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under the lights at night, provides
tremendous visuals for the ESPN
telecast.” 

At the 2005 PEDC finals, a tricky,
left-to-right crosswind gave players fits
during the semifinals and finals,
reducing point totals well below
expected levels. Golfers who had
amassed 60 points and higher during
qualifying and preliminary rounds
struggled to attain half that much.
During the ESPN telecast, not a single
PEDC competitor managed to earn
the bonus sixth ball. 

“No question, players had
difficulty with conditions,” Sellinger
observed. “Putting balls in play was at
a premium. Some top hitters were
unable to make the necessary
adjustments to find the grid.” 

Another factor of note was nerves.
“Between the large gallery and TV
cameras, it was a pressurized
environment for amateur golfers,”
Sellinger said. “I think at this year’s
PEDC finals we’ll see scores rise, if for
no other reason than the familiarity
factor. Things won’t be as daunting for
finalists in year two.” 

A Michigan resident, Jason
Swihart, drove away with the 2005
PEDC title — and a Honda S2000
Roadster. Swihart adapted to the
conditions by shortening his swing,
teeing his Pinnacle Exceptions lower
and hitting hard, tight draws down
the PEDC grid. Swihart’s score of 41
points provided a comfortable
cushion over runner-up Kyle Kulling,
who registered 25 points. Kulling, a
Californian, had 33 points, the highest
score in the semifinals.

“We’re looking forward to another
great year of PEDC qualifying,

especially as more and more amateur
golfers learn about this event and
experience the excitement for
themselves,” Sellinger said. “And
we’re eager to make a return trip to
Laughlin and Laughlin Ranch to
crown another accurate driving
champion.”

For more information on
qualifying sites and dates, please
visit www.longdrivers.com or
www.pinnaclegolf.com. 

Let the fun and games begin!
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Considering that the United States
Golf Association was originally
founded to settle a bet, it should come
as no surprise that the game would
eventually come to this.

Two-man teams. Best-ball match
play. A $9,000,000 pot. Winning team
take $2,000,000. Seven days, seven
matches. Over there is the first tee –
have at it.

The second Big Stakes Match Play, a
true multi-million dollar shootout, will
be played May 20—28 across the three
golf courses at the Las Vegas Paiute

Golf Resort – the Pete Dye designed
layouts just north of the City that
Never Sleeps.

By the way, the entry fee is a cool
$50,000 per player. For the
mathematically challenged, that’s
$100,000 per team.

There will be 128 teams, and if you
win your first two matches you make
back the $100,000-per-team entry fee.
Forty teams will live the Las Vegas
dream – they will be playing with
house money. And when you play for
that kind of money, the high rollers and
the hustlers show up.

Last year, when the tournament
was played just up the road at
Mesquite, the winning team of David
Ping and Garth Mulroy was backed
by former National Football League
lineman Ross Verba and current
Atlanta Falcons lineman Barry
Stokes.

Michael Jordan – you might
remember him from the National
Basketball Association – also
sponsored a team. Rick Rhoden, who
pitched in Major League Baseball and
later dominated on the Celebrity
Players Tour, played in the tournament.
So did Dan Quinn and Pierre
LaRouche of the National Hockey
League, and Billy Joe Tolliver, a former
NFL quarterback.

Speaking of the NFL and
quarterbacks, Steve Bartkowski is the
guy who runs the show. And it is a show.

“It’s kind of like “Survivor” meets
“Who wants to be a Millionaire” on the
golf course,” Bartkowski says. “It’s all
about who wants to stand up and
compete.”

Golf is a sport, but it’s different than
most. There are no guaranteed
contracts. In golf, making money
comes down to one thing: The better
you play, the more you win.

Ping and Mulroy made the finals last
year squaring off against Mark Mielke
and Rick Hartmann. Ping was 27 and
working his way around the mini-tours
in the Southwest. Mulroy, 26, a
transplanted South African who
played his college golf at North
Carolina State, was doing the same
thing. Mielke, 42, and Hartmann, 46,
are club professionals from New York
State.

Going to the 18th tee, Ping and
Mulroy held a 1-up lead. After Ping hit

his tee shot into the Arizona desert,
he turned to his partner and told him
to blast away with his driver – a
questionable strategy at the time.
Mulroy obligingly ripped his tee shot
just short of the green on the par-4,
426-yard closing hole.

When Hartmann and Mielke failed
to make birdie, they gave Mulroy a
short putt – he had chipped to within
three feet on his second shot –for the
2-up victory.

“Winning Big Stakes was just like
winning the lottery,” Ping said. “Except
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this had nothing to do with luck. We
earned it.”

Yes they did.
And all of a sudden a pair of mini-

tour “golf bums” were collecting the
kind of cash that would make Tiger
Woods, Phil Mickelson, Ernie Els and
Vijay Singh drool.

“This is a big deal,” said Hartmann.
“If someone tells you that it’s all about
the win, it isn’t. It’s about the money.”

It was all about excitement and
drama, too. Sports Illustrated sent a
reporter to cover the event last year.
The Golf Channel was there, also. And
while you might not recognize the
names of the winners or runners-up,
they showed they know how to golf
their balls – under considerable
pressure.

“Big Stakes allows the most talented
and bold to show their stuff,”
Bartkowski says. “And they are doing it
for a share of the largest purse in golf.
You would be hard-pressed to find an
event with more drama.”

____________________________
Steve Trivett is a contributing writer

with Desert Golf Magazine
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And that is what makes his celebrity tournament
different from all the others. Fun is guaranteed, but you never
know what to expect.

“My arch-enemy is disco,” says Cooper, whose Phoenix-
area, themed tournaments have raised more than $1.2
million for charity. “I spent 35 years as the villain of rock and
roll, and now I have to put that aside. I have to totally throw
away my pride.”

As Cooper celebrates this 10th anniversary, he can look
back on a successful run of lead roles that have molded him
into a different kind of star. Although he’s still center stage, his
image has been transformed from hellraiser to fundraiser, and
over the course of his tournaments he has willingly decked
himself out as Frankenstein, James Bond, Indiana Jones and
now John Travolta. Humbling, yes. But also gratifying.

“When you start a tournament,” Cooper says, “you never
know how it’s going to go. I was hoping to get through five
years, and now it’s 10. And we’ve had celebrities and
amateurs who have been with us every year, which is great.”

This year’s two-day event will be held at the immaculate
Grayhawk Golf Club in Scottsdale, on both the Raptor and

Talon courses. Among the 50 celebrity golfers will be Dick
Butkus and Tom Sneva. Two hundred amateurs will also take
part, contributing $3,000 each to Cooper’s Solid Rock
Foundation, the non-profit entity that last year distributed
$225,000 to numerous charities thanks solely to the success
of the tournament.

Cooper and colleague Chuck Savale, along with a panel of
10 Solid Rock Foundation board members, also organize the

annual Christmas Pudding fundraiser in Phoenix. The
Foundation supports and contributes to charitable
organizations that provide physical and spiritual assistance
to teenagers and children in need.

“A child could have an eating disorder,” Cooper says, “but
the organizations we contribute to look at it as more than
just a case of bulimia. They look at it on a spiritual level, as well
as the physical, so a child can experience a double healing.”

Oftentimes, the celebrities and amateurs that hit the links
for Cooper’s tournament are on one side of the financial
spectrum, across from those that ultimately benefit. And the
consistent generosity of those celebrities and amateurs is
exactly why Cooper spares no expense to ensure that
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THESE ARE NOT WORDS USUALLY ASSOCIATED WITH ALICE COOPER. 
HOWEVER, THINGS WILL CHANGE APRIL 23-25 WHEN THE ROCK LEGEND

THROWS HIS 10TH ANNUAL CELEBRITY-AM, APTLY DUBBED “TEE TIME
FEVER.” FOR THE OCCASION, COOPER WILL TRADE HIS BLACK LEATHER

AND BOOTS FOR, YES, A WHITE VEST AND PLATFORMS. 

2005 FIELD OF CELEBRITIES
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everyone is taken care of. Cooper and his sponsors provide
everything from private jets that pick up the celebs in
Hollywood to $1,500 in complimentary gifts for every
participant.

“The emphasis is on having a great time,” says Savale, the
lead organizer for the event. “We go out of our way and want
it to be a fun golf experience, a great weekend.”

The festivities begin on Sunday night, April 23 with the
pairings party and silent auction – disco-themed of course.
Camelback Inn is serving as the host resort. Golf begins
Monday morning, as each sports, music, television or film
celebrity is paired with four amateurs. That night,
Cooper’stown restaurant, owned by Alice, plays host to a
huge downtown party. 

“Anyone who’s an entertainer, and even some who can’t,
get up on stage and do something,” Cooper says. “You might
have Amy Grant up there with Megadeth. And everything is
very interactive, so that everyone can meet and speak with
everyone.” 

The amateurs take to their second 18-hole course at
Grayhawk on Tuesday morning, with a different celebrity. 

An awards luncheon culminates the tournament with
some incredible prizes, including a few of Cooper’s Gold
Albums. In addition to golf bags provided by OGIO,
Callaway furnishes a full set of clubs, a full set of irons and a full
set of woods for the respective first-, second- and third-place
winners. 

“From Cheech Marin to Dennis Hopper,” Cooper says,
“everyone who’s participated here has said this tournament is
the most fun.”

And Cooper’s role in all the smiles and success can’t be
overlooked – even if it takes a minute to recognize him.

“You know,” he says, before starting to hum, “I can do `The
Hustle.”’ 

___________________________________________
Brian Bujdos is a contributing writer

to Desert Golf Magazine
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TOURNAMENT DETAILS

What: 10th Annual Alice Cooper Celebrity Am
When: April 23-25
Where: Grayhawk Golf Club, Scottsdale
Who: 200 amateurs, 50 celebrities
Why: To raise money for the Solid Rock Foundation
Cost: $3,000 per amateur, not including accommodations
Host Resort: Camelback Inn
Major Sponsors: Callaway, IZOD, Bite Golf Shoes, OGIO Bags,
Rule 29, O’Neil Printing, Airpark Chrysler-Jeep and Swift
Transportation, National Car Rental
Tournament Director: Chuck Savale
Call 602-522-9200 or 1-888-97ALICE for more information
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On April 20-21, at the inaugural Rita Hayworth Golf
Tournament, the actress will be remembered in a different
light – for bringing worldwide attention to the disease she
once suffered from, Alzheimer’s.  

In the late 1950’s, Hayworth’s early symptoms of
Alzheimer’s began to impact her work, but the cause went
undiagnosed in an era when little was known about
Alzheimer’s. As the disease
gained momentum, Hayworth
had difficulty memorizing her
lines and became increasingly
hostile and argumentative.  By
the time she made her last film,
Wrath of God (1971), she had
to be cued for every line.
Hayworth was finally
diagnosed with Alzheimer’s in
1981, and her daughter,
Princess Yasmin Aga Khan,
cared for Hayworth until her
death in 1987 at the age of 68.

A life member of the
Alzheimer’s Association
National Board, Princess Kahn
is known worldwide for her
efforts in fighting the disease.
She has raised more than $40
million for education and
research, and will also now
serve as chair for this inaugural
tournament. A golfer herself,
Khan says her handicap
vacillates between 11 and 13,
and fondly remembers riding
in the golf cart with her mother,
who frequently golfed in the
valley when Khan was a child. 

The two-day event includes
a Sponsor’s Golf Tournament
on Thursday, April 20 at
SilverRock Resort, La Quinta’s
newest Arnold Palmer-designed championship golf course.
The Rita Hayworth Golf Tournament follows on Friday, April
21 and will be played at Thunderbird Country Club, one of
the desert’s oldest and most exclusive private courses.

Thunderbird Country Club will also host the special
sponsor’s reception preceding the Rita Hayworth
Inaugural dinner Thursday evening, as well as the golf
awards cocktail party and supper after tournament play
concludes on Friday.

A number of sponsorship opportunities are available,
ranging in price from $1,000 to $40,000.  There is also a

special sponsorship package that includes dining and
golfing with Princess Kahn during the event. Individual
tickets are available for $300 per person and include golf in
the Rita Hayworth Tournament, cocktail party and awards
supper on Friday at Thunderbird Country Club.

Proceeds from the tournament will support a variety of
efforts, including the Alzheimer’s Association’s local

services for families
struggling with the disease. A
portion of the monies raised
will also go toward
establishing a fund for the
creation of a diagnostic and
research center on the
campus of Eisenhower
Medical Center in Rancho
Mirage, in conjunction with
USC’s Alzheimer’s Disease
Research Center in Los
Angeles.

Commemorating its 25th
anniversary this year, the
Alzheimer’s Association is
the world leader in
Alzheimer’s disease research
and support. Having awarded
more than $150 million to
nearly 1,300 projects, the
Alzheimer’s Association is
the largest private provider of
funds for Alzheimer’s disease
research. Through its 130
offices across the country, the
organization provides
community education and
support services for
Alzheimer’s patients and
their families.  The
Association’s vision is a world

without Alzheimer’s disease.
For more information

about the Rita Hayworth Golf Tournament and
sponsorships, call the Alzheimer’s Association’s regional
office at 760-328-6767.  

___________________________________________
Françoise Rhodes is a staff writer with

Desert Golf Magazine

APRIL/MAY 2006  |  WWW.DESERTGOLFER.COM  |  DESERT GOLF MAGAZINE

PRINCESS AGA KHAN

RITA HAYWORTH, LEGENDARY GLAMOUR GIRL OF THE 1930’S AND 40’S, OFTEN
ESCAPED THE HOLLYWOOD HOOPLA BY SPENDING TIME IN THE COACHELLA

VALLEY.  A FREQUENT GUEST AT THE VILLA ALTAMIRA IN PALM SPRINGS,
HAYWORTH WAS OFTEN SEEN DURING THE DAY PERFECTING HER GOLF GAME

ON THE COURSE, AND AT NIGHT ENJOYING THE FAMED CASA BLANCA
LOUNGE (KNOWN TODAY AS MELVYN’S).



BY FRANÇOISE RHODES • PHOTOS BY TIMOTHY J. PADE
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Originally designed and built by renowned golf course
architect Billy Bell Jr., Palm Desert Country Club has a
wonderful history that is still talked about by club
members, old and new. Recognized as one of the oldest
courses in the desert, in the 1970’s Palm Desert Country
Club hosted a tournament for players not eligible for the
Bob Hope Chrysler Classic called the Hope of Tomorrow
tournament.  Notable winners of this tournament were

Tom Kite and Rick Massengale, who both went on to win
the Hope title.

When business partners Randy Case and Larry
Kosmont were offered the opportunity to bring this
historic 27-hole golf facility back to championship status,
the answer was a definite “Yes.”  In order not to lose Bell’s
f lare for golf course designs, Case immediately called
Cary Bickler Sr., and Cary Bickler Jr., to work on this
project.  Noted for their renovations of a number of Bell
courses, Kosmont explains, “We were convinced the
Bickler’s understood the bones of a Billy Bell course and
wanted to preserve it, and take it up a notch.  The idea was
not to change the character but really just embellish the
course.”

While driving to the first tee, golfers are curious to see
what a $12 million renovation might do to a course.
Curiosity quickly turns to admiration after teeing off from
a level tee box (close to extinction on many courses), then
hitting a second shot from a well-manicured fairway on to
perfectly cut green receptive to a good shot. The physical
changes to the golf course include a new water feature with
soothing small waterfalls surrounded by large blooming

f lower beds defining the fairways for holes nine and 18. All
18 tees and greens have been rebuilt; bunkers have been
reshaped, dead trees removed, landscaping redone, and a
new cart path system constructed.

In order for the new vegetation to thrive, the removal of
the old irrigation system was paramount replacing it with a
$3 million computerized, state-of-the-art system that will
save the course 600 acre feet of water per year. 

Not to be forgotten is the new clubhouse, scheduled to
open in June/July 2006. Once finished, this completely
updated, remodeled and enlarged from 9,000 square feet
to 13,000 square feet clubhouse will offer members a
comfortable place to relax before or after their round.  With
a social calendar beginning to fill, the clubhouse will feature
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ESTABLISHED IN 1962, THE LEGENDARY PALM DESERT COUNTRY CLUB IS ONCE
AGAIN OPEN TO THE PUBLIC AND BACK IN THE SPOTLIGHT AFTER A CAREFULLY

PLANNED AND NEARLY COMPLETED “EXTREME MAKEOVER.”  
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a large dining area, banquet and event capabilities, golf shop
with the latest golf apparel and equipment, a full kitchen,
and cocktail lounge, all staffed by an outstanding and
attentive team of personnel.

For owners Kosmont and Case the focus at Palm Desert
Country Club is on presenting a wonderful golfing
experience for the members and their guests, each and
every time they play.  “The absolute most exciting thing for
me,” explains Case, “is how happy the City of Palm Desert
and the residents are.  We care deeply about all the 5,000
residents in the surrounding area and the members of the
course.  It’s exciting when they come in and you can see it in
their eyes how rewarded they are and we are for what we
have done.  It really is about people who have been with the
club for a long, long time and how it’s changed and how
we’ve done well for them.” 

Palm Desert Country Club is a semi-private course that
offers a variety of membership programs.  The Founder
Membership is available to existing golf members that
“rejoin” during the identified period. A Signature
Membership has limited availability for new members and

then there is a Standard Membership program.  Members
may use their own golf carts for an annual fee or take
advantage of the clubs carts. Green fees are $75 in the
season, dropping somewhere in the thirties during the
summer.

Palm Desert Country Club is located at 77-200
California Drive in Palm Desert, California. For
membership information or to reserve a starting time,
please call Palm Desert Country Club at (760) 345-2525.

________________________________________
Francoise Rhodes is a staff writer with

Desert Golf Magazine
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Eight years ago, Rick Rutter was like any other parent just
getting his kids into junior golf—dropping a lot of cash on
equipment that would be old news and outgrown in a year.
Conversations with like-minded adults always revolved
around a recurring theme: “Doesn’t anyone make expandable
clubs for junior golfers?” When it was apparent that no one
did, Rutter decided to take matters into his own hands.
The result? Today, his company’s Accu-Length clubs
are a hit and the buzz is growing just like the
product itself.

“There’s a lot of gimmickry in the
industry,” says Rutter, co-founder of
OnTrack Sports, manufacturer of Accu-
Length clubs. “There are a thousand putters
out there and everyone has the best story
about each one. Then every year, another 10
to 15 come out claiming how much they
can improve your game. There’s a lot of
innovation—some is real, some isn’t.
We have to fight through that. Now
we’ve gotten to the point that
enough people and their kids are
using our clubs�and they’re
talking to other people. It’s a
great product. You have to look
at it and say, ‘Does it make sense?’
Well, yeah, it does.”

The concept is simple and extremely
user-friendly. In a nutshell, the grip screws off like a
bottle cap to enable threading on a spacer. More length is
added to the club with additional spacers as needed,
allowing the club to grow with a child for about five
years. Maintaining the appropriate length of club for a
child is critical because properly fitted clubs keep a
child’s swing motion consistent and help muscle
memory as the child learns. Clubs that don’t fit
correctly—clubs that are too long and that a child
has to choke down on, for example—negatively
impact the swing motion. 

When told that a popular Web site tested the clubs and
gave a glowing report, Rutter says, “Rave reviews are typical.
Kids like the color scheme, and parents and teaching pros like
the easy answer to ‘What should I buy?’ We’ve never had a
really good single-solution answer. Now it’s clear cut.” 

This is no f ly-by-night, cheaply made product. “Relatively
speaking, we’re 30 percent higher-priced than a static set of
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junior clubs, but those clubs are going to be made with
different ingredients: alloy versus our stainless steel—what
the pros use. And our shafts are graphite, like the tour
players,” says Rutter. “You pay 30 percent more now, but
get a 500 percent return after five years with cost-per-
season, not having to buy another set. We make four sets of
clubs. Typically our competitors have four sets, but theirs
are a fixed length for four sizes, like socks. A 7-to-11 sizing
doesn’t fit any foot perfectly. Our four sizes fit 20 lengths of
clubs.” 

Rutter and a partner applied for the expandable concept
patent in 1998. Two years later, it was granted and OnTrack
Sports was formed in 2001 specifically to make the clubs.
After more years of testing, prototyping and putting
money together, the product was finally launched in
January 2005, at the annual PGA Merchandise Show in
Orlando, Florida. There, the clubs won New Product of the
Year in the equipment category, along with “a ton of
interest,” says Rutter. Today, parents, coaches and kids are all
singing their praises, including Rudy Duran who coached
Tiger Woods from age four to 11. “He had a fitting system
similar to ours, but was cutting clubs off,” says Rutter. “He
knew Tiger was special and was trying to keep him fitted by
chopping off percentages of adult clubs. But that didn’t
answer f lex of shaft, etc. He gets what we’re doing and is a
big proponent of our product.” 

Accu-Length clubs are sold primarily in pro shops and
golf specialty stores, where customers can get personalized
attention and a custom fit. For instance, “A pro will look at

arm length as a variable to give you
an even better fit,” notes
Rutter.  Five hundred
r e t a i l e r s

worldwide currently
sell the clubs, and that

number is growing rapidly. 
“Our expectation is that we’ll be the biggest junior golf

company by 2010 and our technology will become the
standard in the industry for junior golfers,” says Rutter.
That’s not an unfounded boast. Right now, with the
company’s patent rights, Rutter has no direct competitors.
“Nobody can expand a golf club shaft without going
through us,” he says. Meanwhile, young golfers everywhere
are benefiting from Rutter’s vision and persistence. 

To learn more about Accu-Length clubs, find retailers or
purchase online, visit www.acculength.com 

______________________________
Lisa Perry is a staff writer with

Desert Golf Magazine
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Dennis Nighswonger recently assumed the position of

General Manager for Bighorn Golf Club in South Palm Desert.
Dennis arrives after twenty years of experience in the realm of
exclusive golf and country club management, and an
impressive list of credentials
and accomplishments have
distinguished his career.

“We’re thrilled that Dennis has
accepted the position,” announced
Bighorn chairman, R.D. Hubbard.
“He was our top candidate for this
vitally important position because of
his background and experience in
the fine art of managing high end
communities like Bighorn.”

Dennis previously served as
general manager of Thunderbird
Country Club in Rancho Mirage,
where he successfully directed the
construction of their clubhouse –
on time and on budget, much to the
satisfaction of club members.  While
he acted as general manager for The
Boulders Golf Resort in Carefree,
Arizona, the facility was ranked as a
#1 destination resort in the United
States.

“Success is all about seeking
excellence in every detail,” says Dennis, who has also served as
President of two chapters of the Club Manager’s Association of
American and sat on the board of directors for a third.  The
Association provides ongoing education for all levels of club
management professionals, and the principle of lifelong
growth and improvement defines Dennis’ approach to both
his role as General Manager of Bighorn and his aspirations for
the club.

“Every job opportunity can teach you something new,”
Dennis asserts.  “I will learn from the Bighorn staff, which is
without a doubt the strongest management team I’ve ever
worked with.  Each individual has achieved a level of
knowledge and experience that will make my job easier, will
enhance my performance, and that all goes back to the
members’ satisfaction, which is what it’s all about.” 

Above all, Dennis expects to learn from the club’s legendary
founder, R.D. Hubbard.   Accepting the Bighorn offer marked
the culmination of a decision making process that involved a
significant amount of investigation.  During this period Dennis
talked to club members, leadership team members and other
individuals in the community.  The results of his inquiries were
definitive.

“I was quickly convinced that R.D. Hubbard is probably the
finest, most astute business person that I could ever work for.
Everything he touches seems to work!  The respect factor, his
intellect and his business abilities are unequaled.  I think it’s an
honor for me to be asked to come here.”

The admiration is mutual.  “Dennis displays not only a
prodigious talent for organization and operational tasks, but

also a genuine interest in people,” explains Mr. Hubbard, in
describing the new General Manager.

In spite of an outstanding resume and the admiration of his
peers however, Dennis hasn’t always been a managerial genius,

at least not among humans.  Born
and raised on a cattle ranch outside
Cheyenne, Wyoming, Dennis
developed a strong work ethic and
moral foundation as a child and
young man, growing up in the
heartland.   

“I think my dad would be very
proud,” he says now.  “From the
humble beginnings of being a
rancher to being at Bighorn, that’s
just worlds apart.”

His responsibilities at Bighorn
include construction of a brand new,
8,000 square foot steak house that
will provide members with,
according to Nighswonger, the finest
dining experience in the Coachella
Valley. Construction on the facility is,
characteristically, ahead of schedule,
and the very fact of its existence
provides more evidence, in Dennis’s
opinion, of the club’s unparalleled
commitment to excellence.

“I’m not aware of any other club that would build an $8
million restaurant for the private use of its members.  It’s
unheard of and it takes us to a whole new level of service.”  The
restaurant will feature indoor/outdoor seating, waterfalls,
fireplace, cigar room, private wine vaults and signature Bighorn
views.

These renowned views, no matter how many times you
glimpse them, can literally stop you in your tracks.  Dennis sits
in the clubhouse dining room, fire glowing in the grate, soft
music wafting through the room.  Framed by a wall of windows
behind him, he cuts an elegant figure against a backdrop of
lakes, mountains, golf course and the vast desert sky. Bighorn
Golf Club has earned recognition around the globe as an
exclusive community of prestigious homes, award winning
architecture and design, breathtaking landscape, world-class
spa, exclusive lifestyle and, of course, dramatic, championship
golf.  But according to Dennis Nighswonger, the magic of
Bighorn goes beyond its list of amenities.

“I’ve been very warmly received here.  Some of the warmest,
most accepting people I’ve ever met belong to this club.  They
are down to earth and they love the staff and service rendered
here.”

For Dennis and his wife Lori, the appeal of Bighorn and the
lure of the Coachella Valley are very simple.  “This is a
remarkable place,” he says.  “The bottom line is — it’s good to be
home.”
_____________________________________________  

Joanna Beresford is a staff wirter
with Desert Golf Magazine
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Regarded as one of the most anticipated charity golf
events of the desert season, Shelter From The Storm’s 5th
Annual Gala & Golf Tournament has arrived. 

Benefiting Shelter From The Storm, one of the nation’s
largest service providers to abused women and children, this
fifth annual extravaganza, slated for April 21-22, has uniqueness
written all over it, beginning with the cause.

Each year, 1.4 million Americans are stalked, and
according to a study released by the U.S. Department of
Justice, more than half of the stalking victims are women.
Fifty-nine percent of female stalking victims are stalked by a
current or former intimate partner, and in 80% of these cases,
the victims were physically assaulted by their partner. 

In the late 1980’s, a group of individuals, including Edra
Blixseth, decided to take action to combat the cycle of abuse.
They formed Shelter From The Storm to offer help to the
abused women and children of the Coachella Valley.  Their

dream became reality when the emergency shelter opened
its doors to women and children f leeing violent homes, many
of them fearing for their lives.  Now, fourteen years later, the
shelters doors have never closed and the commitment to the
founders’ dream remains steadfast.

To keep the doors open requires generous contributions
and a lot of creativity on the part of the event’s fundraising
organizers, beginning with the gala theme. Past galas have
had guests enjoying a Las Vegas night, f lamenco dancers and
a big top circus atmosphere. This year’s event is all about an
exotic Havana night with a poolside reception, dancing,
dining, honorees, live auction and more, located at one of the
most talked about private estates in the Coachella Valley, the
Rancho Mirage residence of Edra and Tim Blixseth.  

In addition to the spectacular setting and resort-sized
residence, the Blixseth’s estate also boasts its very own 18-
hole regulation golf course called Porcupine Creek. The
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annual Shelter From The Storm event is the only time
Porcupine Creek is open to the public. For a per person
donation of $1,850, golfers can experience the game at its
finest, along with the gala that is both about giving to others
and enjoying oneself.   

If you’re wondering whether Porcupine Creek is worthy
of the hefty price tag, ask any of the golfers lucky enough to
play in this annually sold-out event and they will answer
without hesitation, “definitely!”  The tournament format is a
two net best ball of four, a relaxing yet challenging format
that keeps all levels of golfers in the game.  As for the hole-in-
one prize, participants never know what to expect. One past
winner found himself the lucky recipient not of the normal
golf cart, but of a magnificent Bentley automobile instead. 

For those opting to attend the gala only, tickets cost $400
per person and include all gala activities.  This year organizers
have added several new sponsorship levels, beginning with
the Platinum Angel Tables of ten that include a VIP pre-
cocktail party in the main residence, VIP preferred seating,
four individual golf spots and recognition in the souvenir
program for $25,000 per table. The Golden Angel Tables of
ten include VIP preferred seating with two individual golf
spots and recognition in the souvenir program for $10,000
per table.  There are also Angel Tables of ten for $7,000 and
regular tables of ten for $4,000.   

Shelter From The Storm’s 5th Annual Gala & Golf
Tournament promises to be as spectacular as always while
raising the bar even higher – not only for the pleasure of all
who attend but in terms of the funds raised. These funds
offer victims and their children immediate protection and

safe haven from domestic violence, but they also continue to
make a difference far into the future by underwriting
counseling, training and educational programs that
empower victims and help them create safe, healthy lives for
themselves and their children.

For more information about the gala event or about
Shelter From The Storm, call 760-674-0400.

____________________________________
Françoise Rhodes is a staff writer with

Desert Golf Magazine
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COACHELLA VALLEY CALIFORNIA 

April 3
3rd Annual Desert Hope Charity Golf
Tournament
$300 per person
760-202-3885
Desert Willow Golf Resort

April 6
18th Annual Indio Chamber of
Commerce Golf Tournament
$125 per person
760-347-0676
Indian Palms Country Club

April 7-9
1st Annual Swing for Life Celebrity
Charity Weekend
$375 per person
760-601-3100
Rancho Mirage Country Club

April 17
Friends of the Desert Mountains
$1,250 per person
760-568-9918
Stone Eagle Golf Club

April 20-21
Inaugural Rita Hayworth Golf
Tournament
$300 per person
760-328-6767
SilverRock Resort, Thunderbird Country Club

April 21-22
Shelter From The Storm’s Havana
Nights Gala & Golf Tournament
$1,850 per person
760-674-0400
Porcupine Creek

April 21
9th Annual Desert Golf Classic
$175 per person
760-568-6396
Woodhaven Country Club

ARIZONA

April 1
3rd Annual Freedom Center
$125 per person
602-430-2455
The Legacy Golf Resort

April 23-25
10th Annual Alice Cooper Celebrity
AM Golf Tournament
$3,500 per person
888-97-Alice
Grayhawk Golf Club

April 29
Tom Litschauer’s Celebrity Golf Classic
Extravaganza
$50 per person
480-969-2308
Greenfield Lakes Golf Course

May 5
Heather Farr Leader Dogs Classic
$150 per person
480-443-3217
Starfire Golf Club, Scottsdale Country Club

June 3
Festival of Lights 6th Annual Charity
Golf Tournament
$85 per person
480-460-6169
Foothills Golf Course

Desert Golf Magazine’s | CHARITY GOLF TOURNAMENT REGISTRY

To have your charity event listed in
the Registry in an upcoming issue of
Desert Golf Magazine, please email
tournament name, date, cost per
player, contact telephone number
and golf course information to:
charity@desertgolfer.com

Submissions must come in one
month prior to publication for
inclusion.
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Will the summer heat looming
around the corner cause the desert
real estate market to cool off?
Nationwide market analysts are
saying that the market has definitely
cooled, yet headlines in the local
Coachella Valley newspaper read,
‘Real estate market indefinable’ and
‘Mixed messages,’ and numbers
indicate a market with a decidedly
split personality.  In Arizona, the local

newspaper declares that home prices
are up 50% in Phoenix, while Las
Vegas is in a real estate world of it’s
own with the development of high-
rise after high-rise, mega resort after
mega resort. 

CALIFORNIA
Palm Springs’ Mayor Ron Oden has

many of his golfing constituents up in
arms with his “more tourist-friendly
city” idea. His plan is to have the
membership of the legendary
O’Donnell Golf Club move out and let
the city take over in order to turn this
priceless piece of property into a public
park.  Unfortunately for the Mayor, the
golf course has a 100-year lease with the
city that isn’t up until 2043, and the
members of O’Donnell have no plans to
give their club back to the city until the
lease is up.  Stay tuned – Mayor Oden
has only begun working on this idea. 

Escena Palm Springs, continues to
be a hot commodity, due largely to the
completed 18-hole Jack Nicklaus
designed golf course. The course is
open to the public, and the gated
community, now under construction,
will have approximately 1,450 Spanish

and mid-century homes.
Cathedral City is reinventing itself

with a completely new downtown.
And Cimarron Cove, just a short
distance from the premier Cimarron
Golf Resort, offers a community of
style, sophistication and quality. Buyers
have six models to choose from; pricing
has yet to be announced.

Rancho Mirage recently enjoyed its
annual worldwide exposure during the

Kraft Nabisco LPGA Championship.
As seen on television, the private, gated
community of Mission Hills Country

Club offers luxury resort living in
Legacy Estates homes.  Located on the
Pete Dye private golf course, these
homes are approximately 2,522 to
2,880 square feet with three to four

bedrooms and a private detached guest
casita.   Priced from the high $800,000’s.

Palm Desert’s city council has one
goal in mind: to make their city the best
community in the valley.  The Palm
Desert Country Club is close to
completion on its multi-million dollar
renovation. While the new clubhouse
is under construction, the golf course is
now open to the public and playing like
Augusta. Esperanza at Palm Desert

Country Club is a new community of
92 home sites, most with golf course
views; homes will feature California

Spanish-styled architecture.  Prices still
to be announced.

High- end country club living
abounds in Palm Desert; Bighorn Golf
Club offers estates from $2,950,000,
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while estates at The Reserve start at
$2,495,000.

Rustic and contemporary Stone
Eagle is right on schedule with the golf
course now open.  The clubhouse is still
under construction, as are 44 exclusive
luxury residences located at a slightly
lower elevation. Once completed, the
residences will be situated in village
type setting among canyons, arroyos
and tranquil water features, just a
stone’s throw from the magnificent
clubhouse, golf course and the trendy
shopping area of El Paseo.  If you have to
inquire about the price of a home at
Stone Eagle, you probably can’t afford it.

Bermuda Dunes is also quietly on
the move by way of turning their
trademark hotel at the privately owned
country club into timeshare golf units.
Renovations are expected to cost $13
million to $20 million and timeshare
units will be priced from $99,000 to
$250,000.

Indian Wells is a small community
and home to one of the Bob Hope
Chrysler Classic’s former tournament
courses. A key player in the tourist
industry for this community is the Golf
Resort at Indian Wells.  Currently, this
city-owned operation is undergoing a
$45 million renovation that includes
two new golf courses at $22 million, a
new clubhouse and a new multi-million
entry to the resort.  

La Quinta.  Expensive and luxurious
golf course communities constitute a
large portion of the housing offered in
this city, including that at The Madison

Club.  Developed by Discovery Land,
this exclusive club is by “invitation
only,” even to preview the custom
home sites currently being shown.

Priced from $1.5 million to $5 million,
these 220 home sites will soon be
overlooking the 18-hole Tom Fazio
golf course already under
construction.  

Andalusia at Coral Mountain is
a 1,000–acre master-planned
community developed by the
Drummond Company. This exclusive
residential golf community offers
luxurious private homes overlooking
the only Rees Jones designed golf
course in the valley.  Word is that
interest in this community is high,
with no slow down of sales in sight.  

Indio.  The historic Indian Palms
Country Club continues to build new
residences, including those at Royal
Vista, located along Indian Palms golf
course. Lots, priced from the
$400,000s, are large enough to
accommodate a pool and there are
three home models to choose from.
The country club also has a $55 to $60
million-dollar project in the works that
includes a 78-room      hotel, new golf
clubhouse, convention/conference
space, retail shops and restaurants. 

The Terra Lago project is now a
reality making their grand debut on
March 12, 2006 with a Carnevale
themed event that included gondola
rides, Tuscan cuisine, Italian music and
more. Developed by valley newcomer
SunCal Companies, the focal point of
this community is the 20-acre lake
that will have a boathouse and private
docks around the lake for the
residents to enjoy. Terra Lago offers
homebuyers 1,484 homes and
timeshare units to choose from.  The

elegant single-family homes range in
price from the $300,000s to just above
$500,000s. Additional amenities
include neighborhood parks and the
36-hole championship Terra Lago Golf
Course, former home of The Skins
Game.

Desert Hot Springs can plan on
having 2004 Masters Champion and
2005 PGA Champion Phil Mickelson
as a part-time resident. Palmwood Golf
Club will be a 1,700-acre mastered-
planned community of five-star quality.
Offering 2,200 home sites, a 27-hole
championship golf course designed by
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Bermuda Dunes Country Club
Fantastic home on the original Bob Hope Classic Course with 4

bedrooms and  4.5 bathrooms. Estate sized lot of 17,424 sq.ft, with a
separate full guest suite. Lavish backyard has a professional barbecue

station, TV, refrig,  fire pit surround sound, pool and spa.
Offered at: $1,299,000

The Citrus
Distinctive Trovita Plan 2 with 3 bedrooms and 3.5 bathrooms.
Spectacular views of the lake, fairway and Santa Rosa mountains.
If it's views you are looking this is it!! Extensive patio area with
pool spa, fire pit and barbecue island.
Offered at: $1,199,000

Bermuda Dunes Country Club
Custom built home on the fairway of the member owned Bob

Hope Classic course. This home has 3 bedrooms and 3
bathrooms, family room and more. The raised  spa spills into a

resort style pool with a large sundeck area; 2 patios plus 
barbecue station. another entertainer's delight.              

Offered at: $949,000

Bermuda Dunes Country Club
Looking for a place to park that RV plus have a new home with
golf course and mountain views? This home was just finished and
ready for occupancy.  It has 4 bedrooms and 3.5 bathrooms;
contemporary in style. 50' Rv garage with 30AMP service, dumps
and swamp cooler. 
Offered at: $898,000

Cellular Phone (760) 774-3836 • Office: (760) 360-7211
website: www.golfersrealtor.com • email: golfersrealtor@msn.com

For information on these and other golf course properties, contact Diane, “the golfer’s realtor”

Diane Flaherty
“The Golfer’s Realtor”

Top 1 percent in Sales Volume

“Change your Vacation to a Reality...
Join the Casual Active Desert Lifestyle”
Call Diane for more information.

“Change your Vacation to a Reality...
Join the Casual Active Desert Lifestyle”
Call Diane for more information.
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Mickelson and an 18-hole par-3 Dave
Pelz Academy Course, the focus is
clearly on unrivaled luxury golf. 

The multi-million dollar Tuscan
Hills project got underway as PGA
Tour player Johnny Miller and his
design team started work on the

championship 18-hole golf course.
Tuscan Hills will be a first for this city –
a community comprised of a high-end
hotel, 2,000 homes and the golf course.
Home prices will start in the high
$200,000 range and are projected to
reach $1 million for the estate homes.

Tuscan Hills is expected to increase the
city’s population by 10 percent. 

Rancho Royale Golf & Country
Club is another of Desert Hot Springs’
new home/golf course communities,
currently in the development and
planning stages.   

ARIZONA
Phoenix and Buckeye can jointly

claim 8,800-acre Verrado.  Verrado is an
easy-access town where local shops and
stores, dining, recreational
opportunities, schools and other
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RANCHO MIRAGE COUNTRY CLUB
FROM $625,000

RANCHO LAS PALMAS COUNTRY CLUB
FROM 389,000

SUNRISE COUNTRY CLUB
FROM $274,000

THE LAKES COUNTRY CLUB
FROM $419,900

THE SPRINGS COUNTRY CLUB
FROM $595,000

MONTEREY COUNTRY CLUB
FROM $365,000

INDIAN RIDGE COUNTRY CLUB
FROM 639,000

BERMUDA DUNES COUNTRY CLUB
FROM 268,000

CHAPARREL COUNTRY CLUB
FROM $459,900

AVONDALE COUNTRY CLUB
FROM $449,000

MARRAKESH COUNTRY CLUB
FROM $305,000

DESERT HORIZONS COUNTRY CLUB
FROM $585,000

MORNINGSIDE COUNTRY CLUB
FROM $795,000

MISSION HILLS COUNTRY CLUB
FROM $269,000

THUNDERBIRD COVE
FROM $1,995,000

TAMARISK WEST
FROM $415,000

WOODHAVEN COUNTRY CLUB
FROM $345,000

THUNDERBIRD HEIGHTS
FROM $929,000

DESERT FALLS COUNTRY CLUB
FROM $299,900

THUNDERBIRD VILLAS
FROM $699,000

TAMARISK COUNTRY CLUB
FROM $669,000

PALM DESERT COUNTRY CLUB
FROM $195,000

IRONWOOD COUNTRY CLUB
FROM $307,000

INDIAN WELLS COUNTRY CLUB
FROM $479,000

PRICES AND AVAILABILITY SUBJECT TO CHANGE
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important amenities are part of the neighborhood fabric.
Among the most visible amenities is Raven Golf Club at
Verrado, designed by Tom Lehman and John Fought. Real
Estate at Verrado includes scenic mountainside and custom
golf homes from just under one million, as well as home
sites ranging from $100,000 to $750,000.

Rio Verde is located on the outskirts of Scottsdale and
Fountain Hills and is home to the new 856-acre development
called Vista Verde.  The Ken Cavanaugh designed 18-hole golf
course is now complete and slated to open in 2006. This

master-planned adult community offers 850 home sites to
choose from, with lots averaging $325,000.  The talk around
town is that the entire complex is nearly sold out so you may
want to act quickly on this one.  Vista Verde is one of the only
master-planned adult communities in the Northeast Valley.
Sister developments include Rio Verde and Tonto Verde. 

NEVADA
Las Vegas.   Canyon Gate Country Club is a gorgeous

private community on the west side of town. Located on
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The Citrus
Fantastic views from this gorgeous home set high above
the 18th fairway. Large private courtyard entry leads to
fabulous great room complete with two sided  fireplace
and wet bar .3 bedrooms/3.5 baths, plus den/office.
$1,075,000 Furnished

PGA West
Outstanding home in the Greg Norman Estates of PGA
West. Located on a beautiful 23,000 sq. ft. corner lot with
wonderful mountain views. Highly upgraded with
travertine floors, slab granite counters,wolf ovens and cook
top, sub zero refrigerator,paykel and fisher dishwashers
and 3 fireplaces. 3 bedrooms/3.5 baths and a large pool
with raised spa. $1,350,000

Hideaway
Fabulous lot at the Hideaway. Over 28,000 sq. ft. south
facing on a cul de sac. $1,350,00

78297 Highway 111

La Quitna, CA 92253
760-413-5209

www.JennieRobinson.com 
Email: JennieRobinson@ColdwellBanker.com

Recognized as a member of the President's Premier Society for being
in the top 1% of all Coldwell Banker agents nationwide



64

approximately 320 acres, Canyon
Gate has just over 500 semi-custom
and custom homes, many of which
feature spectacular views of the
championship 18-hole Ted Robinson
designed course.  This 24-hour guard-
gated community is especially noted
for its many waterfall features; home

prices range from the high $400,000’s
to about $2,000,000.

Lake Las Vegas sits serenely in the
middle of a 2,245-acre private canyon.
A 320-acre manmade lake is the
centerpiece for this unique
development featuring two Jack
Nicholas designed private courses, a

private yacht club and marina, the
luxurious Ritz-Carlton and Hyatt
Regency hotels and more.  Prices for lots
start in the low $400,000s, and condos
can be purchased in a new high-rise
starting at about $550,000. Single-
family homes range from the mid
$800,000s to over $6,000,000.

Until the next issue of Desert Golf
Magazine, happy house hunting!

To submit information regarding
new golf course communities that
might be of interest to our readers,
please email the information to
agent@desertgolfer.com

____________________________
Françoise Rhodes is a staff writer with

Desert Golf Magazine
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Las Vegas is going vertical. High-rise
developments are the latest trend in
upscale neighborhoods and there’s little
they don’t offer, from lavish landscaping
and aqua pools to opulent spas.  

In recent months, a number of high-
profile companies and celebrities have
announced high-rise projects, only to
have them fall apart before construction
even began. Celebrity status is no
guarantee of success in this town, and it
takes more than basic construction
knowledge to create a successful luxury
development.  

Enter Turnberry Associates, known
across the country for quality luxury
residences, hotels and retail space, and

now on its third successful high-rise
project in Las Vegas. Such past successes
make a difference.

“The majority of people who are
interested in purchasing a high-rise
condominium feel more comfortable
purchasing from a developer who has
done this type of project before and has a
reputation for a certain standard of
excellence,” says John Riordan,
Turnberry Associates vice president of
sales. 

Turnberry has been more than just a
successful player in the high-rise field. In
fact it was Turnberry principal Jeffrey
Soffer whose vertical vision helped
trigger the current boom in high-rise
construction. Soffer introduced the

concept back in 1998 with Turnberry
Place, a project clearly attuned not just
to the Las Vegas luxury marketplace but
also to the future of development here.
The company has since gone on to
create the lavish Residences at MGM
Grand, and now, just across the street
from Turnberry Place, elegant,
sophisticated Turnberry Towers is on the
rise. 

Steps off the Strip, Turnberry Towers
is a 10-acre, gated enclave featuring two
45-story towers with 318 condominium
units in each.  Construction on the East
Tower began in June of 2005. That
building is already sold out and the first
fortunate homeowners will move in

next spring. Construction on the West
Tower is scheduled to start this spring,
with occupancy set for 2008. Just 150
units remain for sale in the West Tower.  

These are no ordinary residences.
Homes range from one bedroom, one
bath at 915 square feet (available on
f loors 2—33) to three bedrooms, 2 1/2
baths at 1,937 square feet (f loors 33—
45). Configurations of two bedroom or
two bedroom plus den, from 1,698 to
1,909 square feet, are available on all
f loors. 

Each home is both luxurious and
state-of-the-art. Among the niceties are
nine-foot ceilings, General Electric
Monogram appliances and European
kitchen cabinetry. Kitchen counters are

APRIL/MAY 2006  |  WWW.DESERTGOLFER.COM  |  DESERT GOLF MAGAZINE



68

granite and baths feature Italian
marble. Some units f low from one
side of the tower to the other, offering
views of both the brilliantly lit,
energized Strip and of Nevada’s
rugged mountains and serene desert
landscape. All units have balconies as
well as the AMX Electronic
Amenities System, which provides
homeowners with a 24/7 virtual
concierge. 

Scott Norder of AMX describes
the system as “an integrative
technology that brings resort service
into the household.” Indeed, it allows
homeowners to make dining
reservations and spa appointments
and to buy show tickets for
performances throughout the city,
and the system also connects
residents to on-property personnel
including the front desk attendant
and valet. Everything is accessed on a
slender, wireless-enabled touch panel
with a menu of options to choose
from.

Each tower will also feature its own
2,500-square-foot fitness facility,
tennis court, swimming pool and
sundeck, and a full-service spa will be
available and convenient to all
homeowners. In terms of security, the
gate and each lobby will have
attendants on duty at all times. 

While Turnberry Towers is its own

serene destination, just outside its
gates is a world of marquis-topping
entertainment, fine dining and
exclusive venues that offer visitors
and residents the best of life and living.
Even in this city of extremes, few
venues compare with the 80,000-
square-foot Stirling Club across the
street at Turnberry Place, and
homeowners at Turnberry Towers
receive a two-year membership to the

opulent club as yet another amenity.
Stirling Club members enjoy fine

dining, a nightclub, piano bar, cigar
room and a 30,000-square-foot
European anti-aging spa and fitness
facility. The club also has six clay
tennis courts and an on-site tennis
pro, as well as indoor and outdoor
pools. The Stirling Club also has its
own excellent concierge service to
help members with any needs. 

Tower residents who wish to take
advantage of all that the action-
oriented Strip offers without having
to deal with traffic or parking can
simply hop on the monorail at one of
two convenient stops just outside the
Turnberry Towers grounds. And, of
course, calling for a limousine
through the AMX system is always an
option. 

There are some who ask why buy a
condominium here when Las Vegas
has thousands of hotel rooms in some

of the most celebrated hotels on the
planet? The answer, according to Don
Soffer of Turnberry Associates, is
simple: You don’t have to stand in
those famously long lines, you have
the security of a gated community
and you can fill your residence with
the things you love and that make you
comfortable – your own linens, your
own furnishings, your own artwork.
Yet you have none of the upkeep
associated with owning a home, and
you have access to the same services
offered by the best hotels. 

And there is an aspect of privacy
that hotels simply cannot match.
“Once perspective purchasers are
introduced to Turnberry Towers,”
says Riordan, “they do not want to
miss the opportunity to enjoy the
simplicity and privacy that are
trademarks of the Turnberry
lifestyle.” 

Turnberry Towers, like the other
Turnberry projects, also provides an
instant community and simpatico
social circle for residents, with social
gatherings that give homeowners a
chance to get to know one another,
play tennis or golf together or go out
with new or old friends for an evening
on this dynamic town. 

In other words, life at its very best. 
To learn more, visit the Turnberry

Towers sales office and model at 222
Karen Avenue, open daily 9 a.m. to 5
p.m. You can also call 800-616-2120
or visit www.turnberrytowers.com 

____________________________
Christine Loomis is a staff writer and

editor with Desert Golf Magazine
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The cat is back. 
When the 2007 XK arrives in showrooms this spring,

one thing will be unequivocally clear: Jaguar has returned to
its sports car and racing roots with an edgy, seductive
automobile that is turning heads.

The convertible (there’s also a coupe) may be the sexiest
car to f ly down the pike in years, and while its sleek, sculpted
look is all new, this cat is more than a pretty shell. 

Most notably, it’s constructed of aluminum rather than
steel, which makes it both lighter and faster. At 3,759 lbs, the
XK convertible is one of the lightest cars in its competitive
class, but it’s also engineered for safety. The aluminum and
the processing and treating of it is similar to that used for
aircraft, making the XK far more rigid than previous steel
models and giving it improved power-to-weight ratio and
torsional stiffness. 
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The 4.2-liter V8 300 hp engine provides for a top speed of
155 mph and takes the car from 0 to 60 in six seconds,
according to the manufacturer.  Some who have already been
lucky enough to test drive the XK say it’s better than that.

Larry G. Villarreal, senior sales executive at Desert
European Motorcars in Rancho Mirage, California, has been
selling Jaguars for nearly 15 years and just returned from the
test drive. “I took it from 0 to 60 in 5.8 seconds,” he says,

adding, “it’s a phenomenal car that will out perform anything
in its class, including, I believe, the Ferrari.” 

On the question of form vs. function, Villarreal says the
XK convertible has it all. “It’s an awesome looking car at a
standstill, but it’s incredibly quick and agile around curves
and fun to drive. This car blew me away.” 

Among the new XK’s features is a state-of-the-art
navigation system that’s standard, and far beyond what
previous models have offered. It utilizes touch-screen
technology that’s straightforward and easy to use, so drivers
won’t waste precious time on a learning curve pouring over a
manual. Instead, they can slide behind the wheel and
experience the curves the car is so magnificently designed for
– those on the road.  

And on the road, the focus is ease of maneuvering in this
muscular yet supremely responsive machine. Jaguar’s six-
speed ZF automatic transmission has the Sequential Shift
change controls mounted on the wheel, as they are on top
racecars, rather than on the column. This allows for
immediate and precise gear shifting without taking one’s
hands off the steering wheel – particularly convenient at
higher speeds. As for braking – if you must – the
sophisticated four-channel ABS system varies the brake
pressure at each wheel. Compared to conventional digital
ABS systems, this provides more refinement to the hydraulic
pressure control and allows for increased steering input
during heavy braking. Moreover, the EBA (Emergency Brake
Assist) measures the rate of braking in an emergency and
automatically initiates full power when necessary; in a critical
situation, EBA substantially reduces stopping distance. 

And what of the convertible top? The luxurious, triple-
lined fabric roof can be powered up or down in less than 18
seconds. When it retracts, it stows fully out of sight beneath an
aluminum tonneau cover, ensuring the car’s sensual lines

whether the top is up or down. A roll-over protection system
consisting of two “hidden” aluminum hoops that deploy in the
event of an accident is also standard on all XK convertibles. 

The XK’s lightness makes it fun, but it also makes it more
fuel-efficient. Manufacturer stats give the XK 19 mpg in
town, 26 mpg on the highway. And even if sports car
enthusiasts don’t always put a premium on fuel efficiency,
Villarreal points out that Jaguar is ahead of its competitors. “I

think the majority of manufacturers down the line will
switch to aluminum bodies because of the fuel issue,” he says,
noting that Jaguar was among the first automobile
manufacturers to use it. 

And unlike other sport models, the new XK will
accommodate your golf clubs in the trunk, while retaining
its ultra-slim profile. 

Like its elegant exterior, the interior is stunning – deep,
well-bolstered soft-as-butter leather bucket seats that hug
you and provide ultimate comfort and support for a long
drive, seats that Jaguar calls “a paradigm of uncompromising
driver comfort.” Both Sports and Luxury seats are available,
with 10-way and 16-way adjustable settings, respectively. 

Traditional Jaguar lovers will no doubt opt for burl walnut
or poplar trim; new or younger buyers may choose the
brushed aluminum for a streamlined contemporary look.
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There are three interior colors or color
combinations and 14 available exterior
hues to choose from. 

Also available is a Smart Key system
allowing drivers to unlock and start the
car without actually having the key out
and in hand, and Bluetooth wireless
technology so you can make and receive
calls by voice or steering wheel
command with your Bluetooth-enabled
phone still in your pocket or purse.

What’s surprising to many sports
car lovers, says Villarreal, is that the XK
is a lot of car for the money. Its base

MSRP is $80,835; compare that to its
closest competitors from Mercedes,
Lexus and BMW, and the XK is
suddenly about beauty, power and
value. 

The bottom line, however, is all
about the drive, and the XK delivers.
“This is a true sports car,” says Villarreal,
who compares the XK to the old and
much-admired Jaguar E types. 

“Simply put, it will blow away
anyone looking for a sports car.” 

Contact these establishments to
learn more, place a deposit or test drive
the 2007 XK:

___________________________
Christine Loomis is a staff editor and

writer with Desert Golf Magazine
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DESERT EUROPEAN MOTORCARS, LTD.
71287 HIGHWAY 111

RANCHO MIRAGE, CO 92270
760-773-5000 OR 800-347-4709

JAGUAR NORTH SCOTTSDALE
18188 N. SCOTTSDALE ROAD

PHOENIX, AZ 85054
480-538-4200
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This season, safari-inspired and nautical looks are
making a big comeback. Natural fabrics, such as bamboo
and linen, and earth-tone colors are popular for the safari
look, while sailor-inspired pants and shorts, polo shirts,
wide-striped shirts and crisp colors such as navy, red and
white are essential for the nautical look. 

Lightweight natural fiber materials are appealing for
both their comfort and style. When the temperature heats
up, it’s important to have cool clothing, especially out on

the golf course. This spring, several designers are
incorporating linen or bamboo pieces into their spring
collection, including Canadian company Lija.

“Bamboo is one of my favorite fabrics for spring it’s up-
and-coming in the active apparel and sportswear fashion
segments, in large part because it’s an organic-based fabric –
something that many consumers look for these days,” says

Linda Hipp, founder and principal designer of Lija by Linda
Hipp. “When worn, garments made of bamboo almost
have a “cool” feeling, temperature wise. The fabric is very
lightweight making it ideal for golf and other sports, as well
as for warm spring and summer days.”

Hipp has incorporated bamboo into classically designed
pieces, including an innovative, lightweight bamboo knit
argyle cardigan and an eye-catching short sleeve contrast
polo.

In linen, Hipp designed a comfortable tunic top, a
f lattering A-line skirt and wide-leg capri pant for the Lija
“Safari Sunset” collection. The 41-piece collection features
natural brown-base tones of tan, cocoa and nut and accents
of banana yellow. 

“Linen is one of the classics that will always make its way
back into our hearts and into our wardrobe,” says Hipp. “It’s
really making a comeback into fashion and will show the
same in the golf and sportswear market. Although the care
of the fabric is a little more high maintenance than others, it
is such a lightweight, comfortable fabric with a lot of
movement; it’s well suited for golf.” 

Tommy Hilfiger has introduced a “Safari Chic”
collection, incorporating pieces in natural hues, including a
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SPRING’S HOTTEST FASHION TRENDS CHANNEL

YOUR INNER SAFARI OR SAILOR STYLE
BY DANA LAUREN BERRY

TEHAMA LINEN PIECES FOR SPRING

LIJA GOLF “SET SAIL” COLLECTION
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breezy linen shirt with front patch pockets. The line also
features a crochet knit cap-sleeve top and crochet knit
gaucho cropped pant. The Tommy Golf line features a
grosgrain belt with a bamboo buckle and a charming
reversible pink gingham tote bag with a round bamboo
handle. 

Tehama also has linen pieces for spring. For men, the
stylish saddle-stitch camp shirt comes in a silk/linen blend
in a natural beige color. Worn alone or unbuttoned with
the pima cotton mock neck short sleeve shirt in
pomegranate red or shadow blue, the shirt exudes casual
cool. Tehama’s pleat-front linen/cotton wrinkle-free pant is
a spring and summer staple. 

Nancy Haley, CEO and co-founder of Tehama, agrees
with Hipp that linen is timeless.

“Linen is such a classic fabric,” says Haley. “When
blended with other fabrics such as rayon, or treated with
non-wrinkle finishes, it becomes a fashionable, functional
fabric that works in the golf market.” 

Bobby Jones golf apparel offers a stylish 100 percent
linen pant for men in three fun colors: nectarine, cigar and
salsa. The double reverse pleat pant features a striped
waistband and doublewide button closure back welt
pockets. For women, Bobby Jones offers a sharp 100
percent linen blazer, with a two-button closure and a
tailored fit.

The nautical look is also making waves on the fashion
scene, with patriotic colors red, white and blue popular
with contrast knits or bold stripes. While a traditional,
classically elegant navy and white stripe T-shirt paired with
white or navy pants ref lects the trend well, designers are
also updating the trend by infusing new colors.

Lija’s “Set Sail” collection claims to mix “rebellion with
tradition,” contrasting vibrant hues of orchid and tangerine
with navy and white to create an urban twist on the
nautical theme. The perfectly feminine polos in the “Set
Sail” collection go effortlessly from the golf course to the
sail boat. 

Twists on the classics include the stripe crewneck top
with 3/4 length sleeves, featuring tangerine stripes (instead
of the traditional navy), and the glossy sailor-inspired side-
button pant, with oversized buttons on the hip instead of
the front, available in orchid and tangerine as well as
traditional navy and white. 

For a truly put-together nautical look, Lija’s vector skort
and vector jacket, in navy with white contrast piping detail,
creates a fashionable sailor vibe.

For men, representing the nautical look is easy with the
variety of polo shirts available. Tehama’s mercerized cotton
polo in a cobalt blue and white stripe, featuring the
signature “Hang ‘Em Dry” moisture wicking technology, is
ideal. 

With labels such as Ralph Lauren and Nautica, navy and
white or black and white are being featured with a bold
poppy red or canary yellow, in the form of a cable knit sailor
sweater or a lightweight coat. 

Men and women can incorporate a touch of the nautical
look for spring with a rope belts, horizontal stripes, belted
military-style jackets, brass details and oversized button-
front sailor pants. When putting together an outfit that
looks perfect for the golf course or the seas, don’t go
overboard on this yacht-worthy look. Select one or two
nautical pieces to mix into your ensemble and you’ll be
smooth sailing.

_____________________________________
Dana Lauren Berry is a staff writer

with Desert Golf Magazine
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Swarovski is an Austrian crystal considered by many to
be the finest quality, full-lead crystal made today. The
crystal is faceted with tremendous precision, creating
beautiful prisms; brilliant colors and/or coatings are added
to create sparkling pendants, stones and beads.

Named for founder Daniel Swarovski, the Swarovski
company is renowned for its high-tech precision cutting
and production of crystal. With a more than 100-year
legacy, the company is the world’s leading supplier of
crystals for the jewelry, fashion and lighting industries. 

“Swarovski Crystal has a special appeal in its figurine form
as well as its jewelry form that can be directly attributed to
the company’s detail to quality and craftsmanship, as well as

its stunning designs,” says Dean A. Genth, author of
Collecting Swarovski: Identification & Price Guide and an
avid Swarovski collector for nearly 20 years. “To this day, the
Swarovski stone-cutting techniques are a company secret
and truly a trademark quality of each piece.”

While Swarovski is known for collectible figurines and
household décor such as vases and bowls, in recent years,
jewelry featuring the crystal has skyrocketed in popularity.
Genth notes, “Swarovski is now known throughout the
world for making the finest fashion jewelry in the world.”  

Many designers are now using the crystals in their
jewelry collections. Kirsten Goede’s Objets d’Envy line
features bracelets made with 8mm “bicone pendant”
Swarovski crystals that have a polished surface, resulting in
incredible brilliance and sparkle. 

The Objets d’Envy collection includes bracelets,
necklaces and earrings, and comes in 12 colors, including
cerulean, champagne, grass, petal, smoke, violet and noir. 

Goede, a golfer, says she wears a bracelet every time she
goes golfing. “It looks great on my left hand with my golf
glove,” she says. “I match the color to my golf outfit. The
sparkle is amazing...the bracelet looks spectacular in the
sunlight.”

Goede adds that the baubles are “attention-getting,
f lirtatious, sporty and just a little sexy.”   The pretty jewelry
line is available at select boutiques, including What a Find!
in Scottsdale, Arizona and at www.objecsdenvy.com. Prices
range from $40 to $580. 

Belts accentuated with Swarovski crystals are also
popular, as worn by celebrities such as Jessica Simpson,
Lindsay Lohan and Jennifer Lopez. All three of these
Hollywood starlets were photographed wearing the hot
Old Man River line last year. Old Man River features leather
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belts adorned with Swarovski crystals
in a bold, eye-catching pattern.  The
belts are priced from $250 to $490
and are available in Los Angeles at
Kitson, Fred Segal and Ron Herman,
and at Boogie’s in Aspen. The
belts are also available at
www.shopoldmanriver.com. 

For the crystal-loving
golfer, there’s even a

company that makes
custom Swarovski

c r y s t a l - s t u d d e d
golf gloves. Sassy
Swings makes
hand-beaded golf
gloves using 14 karat
gold and sterling silver
accents with Swarovski
crystal accents on the

wrist and ring finger. 
The bracelet on the

glove serves as a stroke
counter as well, simply by

sliding the beads. Each glove,
retailing for $49 and up, can be

custom made and hand-beaded to
the wearer’s specifications and to
match any golf outfit. The gloves are
available for purchase at
www.sassyswings.com. 

“We use Swarovski because it’s a
high quality bead,” says Sassy Swings
Co-owner Lisa Sacco. “We just
launched at the PGA Show this year,
and we’ve had great reviews. They’ve
been selling like crazy.” 

Swarovski jewelry and accessories
can be found on the runways of Paris,
New York and Milan, with crystals
interwoven in gowns for added
sparkle. With the popularity and
accessibility of the crystals, one might
ask if it’s a passing trend or here to stay.
Author Genth assures, “Swarovski is a
classic I would never consider calling
it a trendy item.” 

____________________________
Dana Lauren Berry is a staff writer

with Desert Golf Magazine
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The Desert Golf Players Club enables and
encourages golfers to stay more informed and

involved with the game!

Join The Desert Golf Players Club for $50
and receive the following:

• USGA Handicap with Golf Life Management
•  Advanced score posting and peer review options
• Game analysis and instruction
• Communications with your club and fellow club members
• Event calendars with invitations and online registration
• Directory with detailed information on more than  

17,000 golf course
• Tournament directories
• FREE One Year Subscription to Desert Golf Magazine
• FREE Rescue Wood ($130 Value)
• FREE Hat or Visor of your choice

To Join the Players Club:

Go to www.desertgolfer.com click on

JOIN THE CLUB
Select the club nearest you

Desert Golf Players Club is made up
passionate golfers like you!
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For most restaurants, commercials such as these are
staged; for The Chop House in Palm Desert, Venturi,
Rosberg and Alcott consider themselves regulars and
wouldn’t have it any other way. 

Being selected as one of the Prime Time Top 10
Steakhouses in America means offering more than excellent
food; it means offering customers an exceptional dining
experience. 

The Chop House - Palm Desert begins this experience
with an inviting atmosphere. A large lounge area welcomes
guests to begin or end their evening. Rich cherry wood
paneling adds warmth, and a selection of modern abstract art
on the walls provides nice contemporary detail. Diners can

choose comfortable, roomy booths or elegantly set tables for
two or four.

Lee Morcus, co-founder of the Kaiser Restaurant Group
of which the Chop House is a part, says, “Each one of our
establishments ref lects the attention to quality and service
expected from a five-star restaurant while providing a variety
of different fares to suit the tastes of all guests.”

The Chop House - Palm Desert is renowned for its thick,
juicy, USDA prime beef aged 28 days to perfection and cut in-
house each night.  The array of steaks and chops includes a
Kansas City Bone-In New York for $33, a Bone-In Filet
Mignon for $39.79 and the Cowboy Rib steak for $33. The
menu also features Double Pork Chops for $21 and a
delectable herb-crusted Rack of Lamb with apple mint
reduction at $32. All meats are grilled the classic way, at lower
temperatures for a longer period of time to retain the juices,
ensure tenderness and allow f lavors to fully develop. 

Prime Meats are superb, but the Chop House also has
numerous seafood offerings of equally high quality and
freshness.  Among the staples is a delicious blackened ahi
served with soy-mustard sauce and stir-fry vegetables for
$23.50.  The chef also offers a daily fresh fish personal
creation.

For many guests, dinner begins with an assortment of
appetizers and salads and the Chop House doesn’t
disappoint. Enticing options include Seared Jumbo Sea
Scallops, Tuna Tartare, French Onion Soup Gratinee and the
chilled Iceberg Wedge with Roquefort dressing.  Traditional

Chop House vegetable and side dishes are meant to be
shared by the table.  

The Chop House - Palm Desert has an extensive and
exceptional wine list, with wines offered by the glass or
bottle. Top-shelf signature martinis are also poured tableside
from frosted shakers.  

The only problem for dessert lovers is having to choose.
Decadent sweets such as Chocolate Cappuccino Mousse
Cake and French Vanilla Crème Brulee are prepared in-
house and may be enjoyed with one of the many dessert
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IF YOU LIVE IN THE COACHELLA VALLEY YOU’VE PROBABLY SEEN THE
NIGHTLY CHOP HOUSE TELEVISION COMMERCIALS FEATURING GOLFING
GREATS KEN VENTURI, BOB ROSBERG AND AMY ALCOTT ENJOYING FINE

WINES AND MOUTHWATERING DISHES.
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wines, Ports, Cognacs, Armagnacs,
Scotches and other cordials to bring
dinner to a rewarding and elegant
close.

While the dining experience at the
Chop House is effortlessly enjoyable, it
is made so by meticulous attention to
detail behind the scenes. Morcus and

the Kaiser Restaurant Group take food,
service and atmosphere seriously, and
they bring an expertise to the
experience that ensures success. The
Chop House-Palm Desert is another
signature concept for the group, and an
exemplary dining experience from
start to finish. 

For more information or
reservations call 760-779-9888.

____________________________
Françoise Rhodes is a staff writer with

Desert Golf Magazine

KAISER RESTAURANT
GROUP ESTABLISHMENTS

Kaiser Grille Palm Springs
205 South Palm Canyon Drive

Palm Springs, CA 92262

Chop House Palm Springs
262 South Palm Canyon Drive

Palm Springs, CA 92262

Chop House Palm Desert
74-040 Highway 111

Palm Desert, CA 92260

Big Fish Oyster Bar & Grille
74-225 Highway 111

Palm Desert, CA 92260

Hog’s Breath Inn
78-065 Main Street, Ste. 200

La Quinta, CA 92253

Crazy Bones Barbeque
262 South Palm Canyon Drive

Palm Springs, CA 92262
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NAPA, CALIFORNIA – 
If you’ve vacationed in, worked in, lived in or simply

passed through an xenophile’s version of the eighth and
ninth wonders of the world, a.k.a. Napa and Sonoma Valleys,
you’re seasoned enough to know the usual suspects
–wineries that, even in those vintages where Mother Nature
doesn’t fully cooperate during the growing season, will
produce fine, collectible wines.

So there’s no point in telling you to seek out Joseph
Phelps’ award-winning Insignia each year. Or that you can
depend on the wines from Chateau Montelena, Araujo
Estate and Dalla Valle to hit home runs annually.

The real trick on journeys to heaven on Earth is in the
discovery of new, exciting vintners who are still f lying under
the wine-lover’s radar. And goodness knows new wineries
have been springing up throughout the two valleys like
mushrooms following a summer shower. There now are
more than 400 in Napa alone, with more than 75 of these
starting up since 2000. 

It took 10 days of searching recently to stumble upon a
sleeper that made this wino say, Wow! So raise your hand if
you’ve heard of De La Montanya Winery and Vineyards. I sure
hadn’t until someone suggested I seek it out. I found it just
under an overpass off Westside Road south of Healdsburg.
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DE LA MONTANYA WINERY AND VINEYARDS
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How good is its product? De La
Montanya Winery, founded in 1995,
only produces 3,500 cases annually in
small lots of 25 to 300 cases. It recently
received 11 medals at the 2006 San
Francisco Chronicle Wine
Competition, including a Double Gold
Best of Class for the 2004 Tina’s
Vineyard Pinot Noir ($38), a Russian
River Valley keeper that has an
expressive nose of strawberries, sour
cherries and Asian spices and delivers
cherries, cola and mocha on the palate.

But for my tastes, the estate grown
gold-medal winning Christine’s

Vineyard Sonoma Coast Pinot Noir
($38) is the best wine produced by
owner Dennis De La Montanya and
winemaker Michael Loykasek. Its
grapes spring from the ground in the
hottest, most exciting Pinot Noir
growing region, a place absolutely
climatically correct for the nurturing
of the most finicky of all wine grapes. It
is a complete wine that offers
mushrooms from the forest f loor,
cherries and a hint of oak on the nose.
The mouth feel is like the finest silk
infused with blackberry fruit. It
finishes with berries and spice,

producing an inviting Burgundian
burn in the back of the throat.

“Our passion for winemaking and
small-lot single vineyard wines allows
us to pay close attention to every grape
we grow,’’ De La Montanya says.

The proof is in the bottle. The
winery, whose new tasting room is
open Saturday and Sunday or by
appointment, also received gold medals
for its 2004 Chardonnay, 2004 Felta
Creek Vineyard Zinfandel, 2004 Fume
Blanc and Best of Class for the 2003
PinUp Cabaret, an unusual, eclectic
blend of Cabernet, Syrah and Zinfandel.

The catch is Dennis De La
Montanya is shooting for a 1,000-
member wine club. It already has
reached more than 800 members and
continues to grow at approximately 30
per month. If you’re a lover of
wonderful and, better yet, affordable
wines, you’d be wise to check out the
website at www.dlmwine.com or call
707-433-3711.

De La Montanya wasn’t the only find.
One mid-afternoon I drove down Ehlers
Lane to the home of Terry Klein and
Allora Winery, which butts up against
the Napa River. The vineyard lies in the
narrowest part of the Napa Valley
hourglass and is the coolest spot in the
warmest area creating microclimates
conducive to growing grapes that
benefit from long hang time.

APRIL/MAY 2006  |  WWW.DESERTGOLFER.COM  |  DESERT GOLF MAGAZINE

DE LA MONTANYA WINERY AND VINEYARDS



88

Formerly a 15-acre cattle ranch, the
vineyards also are blessed with soil that
is a deep sandy loam. The Kleins – wife
Nancy, son Christopher and daughter
Kelly all contribute to the 500-case
operation – planted in early 1999 and
produced their first vintage of estate-
grown wine in 2002. Several previous
vintages used sourced grapes.

“This is a labor of love for me,’’ says
Terry Klein, who is a plastering
contractor when he isn’t tending to his
vineyards.     

Allora in Italian means “whatever,’’
but the Klein’s approach is anything
but cavalier. Consultant Rudy
Zuidema, who worked at Robert Craig
Winery, helps steer the Kleins in the
right direction and the result is high
quality wine in each and every bottle.

The Kleins make a stunning and
highly concentrated Petite Sirah that is

a teeth stainer. Raspberry, black cherry,
toasted nuts and espresso are found in
the bouquet. It’s drinkable now but
also age worthy. The 2002 is sold out,
but the 2003 vintage will offer
approximately 85 cases.

The 2003 Tresca ($40) is a cabernet
that offers black cherry, blackberry and
crème brulee on the nose and is velvety
on the tongue. Fourteen percent
Cabernet Franc and six percent Merlot
went into the blending of the wine. It
could cellar up to 15 years.

Cielo, Italian for sky or heaven, is the
Klein’s Tuscan blend of primarily
Barbera with dollops of Merlot,
Pinotage and Sangiovese. It is dark,
intense and spicy.

The Klein’s f lagship wine is Lusso,
estate grown Cabernet Sauvignon
produced in limited quantities. Lusso
in Italian is “luxury” and no expense
was spared in making this beauty.
While a bit pricey ($100), it shows

intense berry, hazelnut, crème brulee
and hints of dark chocolate. It was aged
24 months in custom-made, new
French Oak barrels.

Look for Allora at fine wine
shops or contact the winery at
www.alloravineyards.com or 707-963-
6071.

____________________________
Dave Lagarde is a wine aficionado

and contributing writer to
Desert Golf Magazine
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PRIVATE

1. Andulusia at Coral Mountain 800-773-9310
Madision Street and Avenue 58th. Private.
Opening Winter 2006 

2. Avondale Golf Club 760-345-2727
75-800 Avondale Drive, Palm Desert. Private, 
18/72.4/127/6782. 

3. Bermuda Dunes 760-345-2771
42-360 Adams Street, Bermuda Dunes. Private.
Classic 1 & Lake Course: 18/70.6/123/6364
Classic 2 & Lake Course: 18/71.2/128/6437
Classic Course: 18/71.6/126/6555 

4. Bighorn Golf Club 760-341-4653
255 Palowet Drive, Palm Desert. Private, 
The Canyons: 18/70.8/129/6305
The Mountains: 18/70.1/132/6169 

5. Canyon Country Club 760-327-1321
1100 Murray Canyon Drive, Palm Springs. Private, 
18/72.3/125/6909. 

6. Chaparral Country Club 760-340-1893
100 Chaparral Drive, Palm Desert.Private, 
58.8/97/3913. 

7. Desert Horizons Country Club 760-340-4646
44-900 Desert Horizons Drive, Indian Wells. Private, 
18/70.1/119/6163. 

8. Desert Island Golf & Country Club 760-328-2111
71-777 Frank Sinatra Drive, Rancho Mirage. Private, 
18/71.6/127/6686. 

9. Eldorado Country Club 760-346-8081
46-000 Fairway Drive, Indian Wells. Private, 
18/71.4/128/6534. 

10. The Hideaway 760-777-7400
80-349 Village Club Place, La Quinta. Private,
Clive Clark: 18/71.7/139/6462
Pete Dye: 18/72.8/137/6630

11. Indian Ridge Country Club 760-772-7272
76-375 Country Club Drive, Palm Desert. Private, 
Arroyo Course: 18/70.5/129/6293
Grove Course: 18/70.9/128/6410 
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12. Indian Wells Country Club 760-345-2561
46-000 Club Drive, Indian Wells. Private/Reciprocal,
Classic: 18/71.0/127/6478
Cove: 18/71.5/121/6558 

13. Ironwood Country Club 760-346-0551
73-735 IronTree Drive, Palm Desert. Private,
South Course: 18/73/127/6879
North Course: 18/69.3/127/6065 

14. La Quinta Country Club
77-750 Avenue 50, La Quinta. Private, 760-564-7620
Citrus Course: 18/72.4/128/6811
50-200 Avenida Vista, La Quinta. Private, 760-564-7686
Dunes Course:18/72.4/136/6747
Mountain Course: 18/72.6/135/6700  

15. La Quinta Resort & Club 760-564-7620
50-503 Jefferson St, La Quinta. Private, 
18/72/7,106/113. 

16. The Lakes Country Club 760-568-4321
161 Old Ranch Road, Palm Desert. Private.
Sount/North: 72.1/128/6631
North/East: 18/70.5/129/6371
East/South: 18/71.7/129/6620 
Old South: 18/71.1/129/6439

17. Marrakesh Country Club 760-568-2688
47-000 Marrakesh Drive, Palm Desert. 
Private/Reciprocal, 57.4/87/3750 

18. Mission Hills Country Club 760-324-9400
34-600 Mission Hills Drive, Rancho Mirage. Private.
Arnold Palmer Course: 18/72.7/132/6743
Pete Dye Challenge: 18/72.6/138/6582
Dinah Shore Tournament: 18/73.6/138/6582

19. Monterey Country Club 760-568-9311
41-500 Monterey Avenue, Palm Desert. Private. 
East/West nines: 69.6/126/6185
West/South nines: 69.3/125/6108 
East/South nines: 68.8/121/6005

20. Mountain View Country Club at La Quinta
760-771-4311, 80-375 Pomelo, La Quinta. Private, 
18/72.7/131/6773
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21. The Club at Morningside 760-321-1234
Morningside Drive, Rancho Mirage. Private, 
18/71.0/127/6404 

22. Outdoor Resort & Country Club 760-324-4005
Ramon Rd, Catherdral City, Private, 51.1/1821

23. Palm Desert Greens Country Club 760-346-2941
Country Club Dr., Palm Desert. Private

24. Palm Valley Country Club 760-345-2737
39-205 Palm Valley Drive, Palm Desert. Private.
Challenge Course: 18/61.5/107/4439
Championship Course: 18/72.2/131/6545 

25. The Palms Golf Club 760-771-2606
57000 Palms Drive, La Quinta, Private, 
18/71.8/132/6642

26. The Club at PGA West 760-564-7100
55-955 PGA Boulevard, La Quinta. Private,
Jack Nicklaus: 18/72.2/134/6522
Arnold Palmer: 18/71.4/133/6474 
Tom Weiskopf: 18/71.6/123/6654

27. The Plantation 760-775-3688
50994 Monroe, Indio. Private, 18/71.6/128/6597 

28. Portola Country Club 760-568-1592
42-500 Portola Avenue, Palm Desert. Private, 
18/54/2,167/NR. 

29. The Quarry at La Quinta 760-777-1100
1 Quarry Lane, La Quinta. Private, 18/72.5/132/6852 

30. Rancho La Quinta Country Club 760-777-7799
79-301 Cascadas Circle, La Quinta. Private, 
Jones Course:18/71.2/129/6452
Pate Course: 18/71.7/135/6474 

31. Rancho Las Palmas Country Club 760-862-4551
42-000 Bob Hope Drive, Rancho Mirage, Private/Resort
West/North nines: 67.8/116/6113
North/South nines: 67.1/117/6025
South/West nines: 67.8/115/6128  

32. Rancho Mirage Country Club 888-258-1069
38-500 Bob Hope Drive, Rancho Mirage, Private
18/69.4/122/6111

33. The Reserve 760-674-2240
74-001 Reserve Drive, Indian Wells, Private 
18/72.2/134/6798

34. Santa Rosa Country Club 760-568-5707
38-105 Portola Avenue, Palm Desert. 
Private/Reciprocal, 18/65.0/108/5247 

35. Shadow Mountain Golf Club 760-346-8242
73-800 Ironwood Drive, Palm Desert. 
Private/Reciprocal, 18/66.3/114/5393 

36. The Springs Club 760-324-8292
1 Duke Drive, Rancho Mirage. Private, 
18/70.1/124/6279

37. Stone Eagle Golf Club 760-568-9800
72-500 Stone Eagle Drive, Palm Desert. Private
69.8/131/6852

38. Sunrise Country Club 760-328-6549
71-601 Country Club Drive, Rancho Mirage. 
Private/Reciprocal, 56.9/85/3837 

39. Tamarisk Country Club 760-328-2141
70-240 Frank Sinatra Drive, Rancho Mirage. Private, 
18/70.0/121/6303 

40. Thunderbird Country Club 760-328-2161
70-612 Highway 111, Rancho Mirage. Private, 
18/70.7/129/6460 

41. Toscana Country Club 760-404-1457
76-007 Club Villa Drive, Indian Wells, Private
18/71.2/132/6336

42. The Tradition 760-564-1067
78-505 Old Avenue 52, La Quinta. Private, 
18/71.0/136/6541 

43. Tri-Palms Estates Country Club 760-343-3669
32-610 Desert Moon Drive, Thousand Palms. Private, 
18/64.3/121/5465 

44. The Vintage Club 760-340-0500
75-001 Vintage Drive West, Indian Wells. Private,
The Desert Course: 18/68.8/124/5918
The Mountain Course: 18/0.5/126/6423 

45. Westin Mission Hills Resort 888-258-1069
70-705 Ramon Road, Rancho Mirage, Private
Gary Player Signature Course: 18/71.3/124/6643

46. Woodhaven Country Club 888-258-1069
41-555 Woodhaven Drive East. Private/Reciprocal, 
18/67.1/118/5794 

RESORT

1. Desert Princess Country Club 888-258-1069
28-555 Landau Blvd., Cathedral City. Resort
Cielo-Vista Course: 18/70.8/126/6366
Lagos-Cielo Course: 18/70.1/124/6117
Old Course: 18/70.3/123/6160
Vista-Lagos Course: 18/70.5/124/6259

2. The Golf Resort at Indian Wells 888-258-1069
44-500 Indian Wells Lane, Indian Wells. Resort
East Course: 18/72.1/133/6681
West Course: 18/71.6/130/6478

3. La Quinta Resort & Club 888-258-1069
50-200 Avenida Vista, La Quinta. Resort/Semiprivate. 
Dunes Course: 18/73.4/36/6747
Mountain Course: 18/72.6/135/6700

4. Marriott’s Desert Springs Resort & Spa 
888-258-1069 74-855 Country Club Drive, Palm Desert.
Public. Palms Course: 18/70.3/126/6381
Valley Course: 18/70.1/125/6323 

5. Marriott’s Shadow Ridge Resort 888-258-1069
9002 Shadow Ridge Road, Palm Desert. Resort, 
18/73.9/134/7006

6. PGA West 888-258-1069
81-405 Kingston Heath, La Quinta. Resort
Greg Norman Course: 18/72.8/133/6671 

SEMIPRIVATE

1. Cathedral Canyon Country Club 888-258-1069
68311 Paseo Real, Cathedral City. Semiprivate
Lake/Mountain: 18/71.1/130/6510
Mountain/Arroyo: 18/70.9/126/6482
Lake/Arroyo: 18/70.3/125/6366 

2. Cherry Hills Country Club 760-340-1893
100 Chaparral Drive, Palm Desert, Semiprivate
18/72.6/124/6938

3. Date Palm Country Club 760-328-1315
36-200 Date Palm Drive, Cathedral City. Semiprivate, 
54.0/85/3083 

4. Desert Falls Country Club 760-340-5646
1111 Desert Falls Parkway, Palm Desert. Semiprivate, 
18/72.2/128/6702 

5. Heritage Palms Golf Course 760-772-7334
44-291 Heritage Palm Drive South, Indio. Semiprivate, 
18/69.9/119/6293 

6. Indian Palms Country Club 888-258-1069
48-630 Monroe, Indio. Semiprivate
Indian/Mountain Course: 18/72.7/125/6633
Mountain/Royal Course: 18/71.9/130/6287
Royal/Indian Course: 18/72.8/125/6492

7. Indian Springs Golf & Country Club 888-258-1069
79-940 Westward Ho, Indio. Semiprivate
18/68.7/120/5835

8. Ivey Ranch Country Club 760-343-2013
74-580 Varner Road, Thousand Palms. Semiprivate, 
18/65.8/108/5266 

9. Mission Lakes Country Club 760-329-6481
8484 Clubhouse Blvd., Desert Hot Springs 
Semiprivate, 18/72.1/124/6742 

10. Mountain Vista GC at Sun City 888-258-1069
38-180 Del Webb Boulevard, Palm Desert. Semiprivate, 
San Gorgonio Course: 18/69.7/124/6202
Santa Rosa Course: 18/69.7/119/6162 

11. Oasis Country Club 760-345-5661
42-300 Casbah Way, Palm Desert. Semiprivate, 
56.2/92/3489 

12. Palm Desert Country Club 760-345-2525
77200 Minnesota Ave., Palm Desert.Semiprivate
27/70.2/120/6504

13. Palm Desert Resort Country Club 888-258-1069
77-333 Country Club Dr., Palm Desert. Semiprivate, 
18/71.7/122/6616 

14. Palm Springs Country Club 760-323-2626
2500 Whitewater Club Dr, Palm Springs, Semiprivate, 
18/6,400.

15. Shadow Hills Golf Club 760-200-3375
80-875 Avenue 40, Indio, Semiprivate,
18/70.9/130/6442
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PUBLIC

1. Calimesa Country Club 909-795-2488
1300 S. third Street, Calimesa, Public. 
18/68.3/115/5970 

2. Cimarron Golf Resort 888-258-1069
67-603 30th Ave., Catheradal City. Public
Long Course: 18/70.5/119/6446
Short Course: 56.5/88/2882

3. Desert Dunes Golf Course 888-258-1069
19-300 Palm Drive, Desert Hot Springs. Public, 
18/71.1/128/6175 

4. Desert Willow Golf Course 888-258-1069
38-995 Desert Willow Drive, Palm Desert. Public, 
Firecliff Course: 18/71.7/133/6676
Mountain View Course: 18/71.5/128/6507 

5. Escena Golf Club 888-258-1069
100 N. Gene Awtry Trail, Palm Springs, Public,
18/74.2/136. 

6. Golf Club at Terr Lago 888-258-1069
84-000 Landmark Parkway, Indio. Public
North Course: 18/73.7/137/7060
South Course: 18/74.0/124/7044

7. Indian Canyons Golf Resort 888-258-1069
1097 E. Murray Canyon Drive, Palm Springs. Public, 
18/70.4/118/6486 

8. Indio Golf Club 760-347-9156
83-040 Avenue 42, Indio, Public, 54.1/77/3004

9. Mesquite Country Club 888-258-1069
2700 East Mesquite Avenue, Palm Springs.
Public, 18/68.0/118/5944 

10. Palm Royale Country Club 760-345-9701
78-259 Indigo Dr., La Quinta. Public 

11. Palm Springs Country Club 760-323-2626
2500 Whitewater Club Dr., Palm Springs, Public
18/69.2/125/6177

12. PGA West 888-258-1069
56-150 PGA Blvd., La Quinta, Public
Jack Nicklaus Tournament Course:
18/72.2/134/6522
The TPC Stadium Course: 18/73.3/142/6739

13. SilverRock Resort 888-600-7272
79-179 Ahmanson Lane, La Quinta, Public
18/76.3/139/7553

14. Tahquitz Creek Golf Resort 888-258-1069
1885 Golf Club Dr., Palm Springs. Public,
Legends Course: 18/72.3/123/6775
Resort Course: 18/71.8/125/6705

15. The Classic Club 760-601-3600, 888-258-1069
75200 Norhtstar Resort Parkway Palm Desert.,
Public 18/72/137/7305

16. Trilogy Golf Club 888-258-1069
60151 Trilogy Pkwy, La Qunita, Public
18/70.8/124/6455
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Did You Know?
The Anza-Borrego Desert State Park® is one of the largest state parks in the
nation at more than 600,000 acres. This Park alone is equal in size to the
acreage in all of California's other state parks combined. The Park has been
designated by UNESCO (United Nations Educational Scientific Cultural
Organization) as part of the world's "Deserts Biosphere Reserve" of unique
plants and wildlife. It hosts nearly a million visitors yearly; visitors who come to
enjoy wildflower displays, the palm groves, diverse animal life, open camping,
and unparalleled vistas.

1. Borrego Springs Resort 760-767-5700 
1112 Tilting T Drive, Borrego Springs. Public 
27/72

2. De Anza Country Club 760-767-5105  
509 Catarina Dr., Borrego Springs. Private 
18/72/70.4 /123/6385 

3. Rams Hill Country Club 760-767-5124 
1881 Rams Hill Dr., Borrego Springs. Private 
18/72/72.0/123/6866 

4. Road Runner 760-767-5379 
1010 Palm Canyon Dr., Borrego Springs. Public 
18/3/69.0/115/2894 

5. The Springs at Borrego 760-767-0004  
2255 DiGiorgio Rd., Borrego Springs. Public 
9 /36/69.3/111/2900
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Avondale 18 Equity $10,000 $575 $150 $1,100 300 GT (760) 345-2727

Bermuda Dunes 27 Equity $30,000 $665 $125 $600 480 G (760) 345-2771

Bighorn 36 Equity $237,000 $1400 $1000 $0 550 GTFSSp (760) 341-4653

Canyon C.C. 18 Equity $20,000 $675 $650 $650 400 GTS (760) 327-5831

Chaparral* 18 Non $7,500 $1350/A $300 $400 0 GTS (760) 340-1501

Desert Horizons 18 Equity $50,000 $695 $500 $80 325 GTF (760) 340-4646

Desert Island 18 Equity Floating $589 $550 $850 280 GT (760) 321-2111

Eldorado 18 Equity $130,000 $1,375 $400 $0 530 GTFSSp (760) 423-1511

The Hideaway 36 Equity $150,000 $750 $0 $0 580 G (760) 777-7450

Indian Ridge 36 Equity $95,000 $840 $700 $1,000 650 GTFSSp (760) 772-7272

Indian Wells 36 Equity $45,500 $625 $425 $0 750 GFSp (760) 345-2561

Ironwood CC 36 Equity $60,000 $740 $800 $0 685 GTF (760) 346-0551

La Quinta CC 18 Equity $60,000 $733 $400 $0 375 GTF (760) 564-4151

La Quinta Resort 54 Non $92,500 $640 $696 $0 900 GTFSSp (760) 564-7643

Marrakesh 18 Equity $12,500 $2,100/A $300 $500 0 GTFS (760) 568-2660

Mission Hills 54 E/Transfer $50,000 $624 $595 $0 1200 GTFS (760) 324-9400

Monterey 27 Annual $7,000 $435 $650 $0 0 GTFS (760) 346-1115

Morningside 18 Equity $100,000 $1166 $450 $750 300 GTF (760) 324-1234

Mountain View CC 18 Equity $80,000 $625 $650 $0 325 GTFSPS (760) 771-4572

Palm Valley 36 Non $30,000 $378 $545 $0 500 GTFSSp (760) 345-2737

PGA West 108 Non $115,000 $709 $720 $0 2400 GTFS (760) 564-7152

Plantation ** 18 Equity $50,000 $575 $0 $0 428 G (760) 775-3688

Rancho La Quinta 36 Non $105,000 $715 $650 $0 695 GTFS (760) 777-7748

Rancho Las Palmas 27 Annual $0 $4,900/A $0 $0 0 GTFSSp (760) 862-4551

Santa Rosa 18 Equity $1,500 $285    $0 $0 450 G (760) 568-5717

Shadow Mountain 18 Equity $1,500 $300 $295 $0 375 G (760) 346-8242

Stone Eagle GC 18 Equity $175,000 $916 $0 $0 450 G (760) 568-9800

Sunrise 18 Equity $2,500 $127.75 $350 $400 350 GTFS (760) 328-1139

Tamarisk 18 Non Equity $80,000 $910 $850 $600 525 GT (760) 328-2141

Thunderbird 18 Equity $110,000 $0 $450 $0 360 GTFS (760) 328-2161

The Lakes* 27 Property $0 $4,500/A $450 $700 900 GTFSSp (760) 568-4321

The Palms 18 E/Transfer $40,000 $478 $0 $0 430 GF (760) 771-2606

The Quarry** 18 Equity $125,000 $1350 $0 $0 300 GTFS (760) 777-1100

The Reserve 18 Equity $250,000 $1,625 $550 $0 250 GTFSSp (760) 674-2208

The Springs Club 18 Equity $25,000 $775 $475 $0 350 GTF (760) 324-8292

The Tradition 18 Equity $205,000 $1,350 $0 $0 290 GF (760) 564-3355

Toscana CC 36 Equity $130,000 $1,000 $0 $0 550 G (760)404-1444

Tri-Palms Estates* 18 Property $0 $135 $0 $0 375 G (760) 343-3669

The Vintage Club 36 Equity $300,000 $2,083 $0 $0 505 GTFS (760) 862-2076

CLUB #HOLES TYPE INITIATION
FEE

MONTHLY
DUES

FOOD
MINTRAIL

FEE

MAX GOLF
MEMBERS

SERVICES PHONE NO.

DIRECTORY OF PRIVATE CLUBS

Note:  All of the clubs indicated different priced memberships (individual, family, corporate, etc.) therefore, prices reflect
information on family memberships if possible.  Facilities range from golf (G), tennis (T), swimming (S), fitness (F), and spa
(Sp).  Spa includes salon and massage therapy.  18/18 denotes 18 holes championship and 18 hole challenge course. /A indicates
annual dues only. Float indicates floating membership and can change from day to day. Trail fees are annual fees.
*Residents Only • **One Membership Only

coacheLLa VaLLey
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PRIVATE

1. Aspen Valley Golf Club, 928-527-4653
1855 Continental Dr., Flagstaff.
Private,18/72/130/6828.

2. The Club at Seven Canyons, 928-203-2001
3755 Long Canyon Rd., Sedona.
Private, 18/71.3/136/6490

3. Country Club of Green Valley, 520-625-8831
77 Paseo de Golf, Green Valley. Private, 1872/6,738/124.

4. Desert Hills Golf Club, 520-625-5090
S. Circulo de Las Long, Green Valley. Private.

5. Flagstaff Ranch Golf Club, 928-214-0677
3600 Flagstaff Ranch Rd., Flagstaff. 
Private, 18/71.9/133/6931

6. Forest Highlands, 928-525-9000
657 Forest Highlands Dr., Flagstaff. 
Private,18/71.1/132/6647.

7. Golf Club at Chaparrel Pines, 928-472-1430
504 N. Club Dr., Payson. 
Private,18/70.7/132/6458.

8. Hassayampa Golf Club, 928-443-1958
2060 Golf Club Lane, Prescott. 
Private,18/71.2/134/6634.

9. Mountain View Golf Club, 520-533-7088
Route 90, Sierra Vista. Private.

10. Pine Canyon Club, 928-779-5800
3000 S. Clubhouse Circle., Flagstaff. 
Private, 18/70.7/130/6707

11. Pinetop Country Club, 928-369-2461
6739 Country Club Dr., Pinetop. 
Private, 18/68.7/119/6458

12. Pinetop Lakes Country Club, 928-369-4531
4643 Bucksprings Rd., Pinetop. 
Private,18/61.5/103/4645.

13. Pinewood Country Club, 928-286-1110
395 E. Pinewood Blvd., Munds Park. 
Private,18/67.3/111/6148.

14. Quail Creek Golf Club, 520-625-0133
Continetal Hwy, Green Valley. Private.

15. The Refuge, 928-764-2275
3275 Latrobe Dr., Lake Havasu City.
Private, 18/72.5/129/6844. 

16. The Rim Golf Club, 928-472-1480
301 S. Clubhouse Rd, Payson. 
Private,18/72.9/140/7040.

17. Talking Rock Golf Course, 928-858-7000
15075 N. Talking Rock Ranch Rd., Prescott.
Private, 18/70/124/6616

18. Torreon Golf Club, 929-532-8000
651 S. Torreon Loop, Show Low. 
Private,18/68.8/125/6138.

19. White Mountain Country Club, 928-367-4913
PO Box 1489, Pinetop. 
Private,18/68.3/122/6523.

20. Yuma Golf and Country Club, 928-726-1104
3150 Fortuna Ave., Yuma. 
Private,18/70.5/122/6416.

SEMI-PRIVATE

1. Ajo Country Club, 520-387-5011
Hwy 85, Ajo. Semi-Private.

2. Arizona City Club, 520-466-5327
13939 E. Cleator Rd., Arizona City.
Semi-Private,18/72/6,775/117.

3. Chaparral Country Club, 928-758-3939
1260 E. Mohave Dr., Bullhead City. 
Semi-Private, 18/62.1/100/4684

4. Canoa Hills Golf Course, 520-648-1880
1401 Calle Urbano, Green Valley.
Semi-Private,18/72/6,610/130.

5. Glen Canyon Country Club, 928-645-2715
Box 1333, Page. Semi-Private, 18/68.3/110/6216

6. Kino Springs Country Club, 520-287-8701
187 Kino Springs Dr., Nogales.
Semi-Private, 18/72/6,445/126.

7. Los Cabelleros Golf  Club, 928-684-2704
1551 S. Vulture Mine Rd., Wickenburg. Semi-Private.

8. Oakcreek Country Club, 928-284-1660
690 Bell Rock Blvd, Sedona.
Semi-Private,18/69.8/125/6353.

9. Palo Duro Creek Golf Course, 520-761-4394
2690 N. Country Club Drive, Nogales.
Semi-Private,18/72/6,882/NR.

10. Prescott Country Club, 928-772-8984
1030 Prescott Country Club Blvd, Dewey. 
Semi-Private,18/70.7/126/6675.

11. Prescott Lakes Golf Club, 928-443-3500
315 E. Smoke Tree Lane, Prescott. 
Semi-Private, 18/72/132/7102

12. Pueblo del Sol Golf Club, 520-378-6444
2770 St. Andrews Dr., Sierra Vista.
Semi-Private,18/72/6,880/128

13. Shadow Mountain Country Club, 520-826-3418
1105 Irene St., Pearce. Semi-Private,18/72/6,632/126.

14. Valle Vista Country Club, 928-757-8744
9686 Concho Dr., Kingman.
Semi-Private, 18/69.1/120/6266

15. Wickenburg Country Club, 928-684-2011
Country Club Dr., Wickenburg. Semi-Private.

RESORT

1. Cocopah Bend Golf Resort, 928-343-1663
6800 Strand Ave., Yuma. 
Resort, 18/66.1/103/5508

2. Francisco Grande Golf Club, 800-237-4238
26000 Gila Bend Hwy, Casa Grande.
Resort, 18/72/7,600/NR.

3. Rio Rico Resort & Country Club, 520-281-8567
1069 Camino A la Posada, Rio Rico. 
Resort,18/72/7,119/128.

4. River Run Golf Resort, 928-333-3177
N. river Rd., Eager. Resort.

5. Tubac Golf Resort, 520-398-2021
Box 1297, No. 1 Otero Rd., Tubac.
Resort, 18/71/6,776/128.

PUBLIC

1. Alpine Country Club, 928-339-4944
100 Country Club Lane, Alpine.
Public,18/65/109/5628.

2. Antelope Hills Golf Course, 928-776-7888
19 Clubhouse Drive, Prescott. Public,
North: 18/70.1/122/6380.  
South: 18/67.5/109/6119.

3. Apache Stronghold Golf Club, 928-475-7800
Box 1012, Highway 70, San Carlos. 
Public, 18/72.1/138/6982

4. Arroyo Dunes GC, 928-726-8350
W. 32nd Street, Yuma. Public.
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5. Beaver Creek Golf Resort, 928-567-4487
4250 N. Montezuma Ave., Lake Montezuma.
Public, 18/71/6,486/120.

6. Butterfield Golf Course, 928-785-4834
10231 Dome St., Wellton. Public, 18/54/2,748/NR.

7. Canoa Ranch Golf Course, 520-393-1966
Camino del Sol, Green Valley. Public.

8. Canyon Mesa Country Club, 928-284-0036
Jacks Canyon Rd., Sedona. Public.

9. Casa Grande David White GC, 520-836-9216
2121 N. Thornton, Casa Grande. Public,18/72/6,316/NR.

10. Cerbat Cliffs Golf Course, 928-753-6593
1001 Gates Ave., Kingman. Public, 18/71/129/6560.

11. Cobre Valley Country Club, 928-473-2542
22 Pinal Canyon Dr., Globe. 
Public, 18/69.7/115/6569

12. Concho Valley Country Club, 928-337-4644
HC 30, Box 900, Concho.
Public,18/70.2/124/6665.

13. Continental Country Club, 928-527-7997
Oakmount Dr., Flagstaff. 
Public, 18/67.5/118/5991

14. Desert Hills Golf Course, 928-344-4653
1245 Desert Hills Dr., Yuma. 
Public, 18/71.8/119/6767

15. Desert Lakes Golf Course, 928-768-1000
5835 Desert Lakes Drive, Bullhead City.
Public, 18/69.5/115/6315.

16. Douglas Golf Course, 520-364-3722
Leslie Canyon Rd., Douglas. Public, 18/71/6,779/125.

17. Dove Valley Golf Club, 928-627-3262
220 N. Marshall Loop Rd., Somerton.
Public, 18/65.1/108/5293.

18. Duke at Rancho El Dorado, 520-568-4300
Rancho El Dorado Pkwy., Maricopa. Public.

19. El Rio Country Club, 928-788-3150
1 Paseo El Rio, Mohave Valley
Public, 18/70.6/117/6490

20. Elephant Rocks Golf Course, 928-635-4935
2200 Country Club Drive, Williams.
Public, 18/67.7/125/6686.

21. Emerald Canyon Golf Course, 928-667-3366
72 Emerald Canyon Dr., Parker. 
Public, 18//71.1/130/6552.

22. Emerald River Golf Course, 702-298-0061
W. Casino Dr., Laughlin. Public.

23. Foothills Golf Course, 928-342-9565
14000 E. Foothills, Yuma. Public, 18/64/99/5088

24. Fortuna Del Ray Golf Club, 928-342-4766
13650 N. Frontage Rd, Yuma. Public, 18/69.6/108/6580

25. Grande Valley Golf Club, 520-466-7734
Toltec Rd., Eloy. Public.

26. Greenlee Country Club, 928-687-1099
Highway 75, Duncan. Semi-Private, 18/68.1/110/6296

27. Havasu Island Golf Course, 520-855-5585
1090 McCulloch Blvd., Lake Havasu City. 
Public,18/60.1/96/4196.

28. Haven Golf Course, 520-625-4281
110 N. Abrego. Green Valley. Public.

29. Hayden Golf Course, 928-356-7801
Golf Course Rd. Box 298, Hayden.
Public, 18/66.1/108/5575

30. Hidden Cove Golf Course, 928-524-3097
Box 70 Hidden Cove Rd., Holbrook. 
Public, 18/70.2/123/6538

31. Ho-Ho-Kam Golf Course, 520-723-7192
Highway 278, Coolidge. Public.

32. Ironwood Golf Club, 480-895-0614
550 W. Champagne Dr., Sunlakes. Public, 
18/67/5,442/99.

33. Kearny Golf Club, 928-363-7441
Box 927, 301Airport Rd., Kearny.  Public, 18/70/113/6549

34. Lake Powell National Golf Course, 928-645-2023
400 Clubhouse Dr., Page. Public, 18/71.3/136/6411

35. London Bridge Golf Club, 928-855-2719
2400 Clubhouse Dr., Lake Havasu City.
Public,18/69.3/123/6176.

36. Mesa del Sol Golf Course, 928-342-1283
12213 Calle del Cid, Yuma. 
Public, 18/71.8/124/6767.

37. Mesa View Golf Course, 928-633-2818
4 Ash Street, Bagdad. Public, 18/57.6/86/3494

38. Mojave Resort Golf Club, 702-535-4653
Aha Macav Pkwy., Laughlin. Public.

39. Mt. Graham Country Club, 928-348-3140
PO Box 592, Safford. Public, 18/69.4/113/6493.

40. Payson Golf Club, 928-474-2273
1504 W. Country Club Dr., Payson. Public, 18/66/111/5756.

41. Pine Meadows Counrty Club, 928-535-4220
2209 Country Club Dr., Overgaard. Public, 
18/63.7/111/5192

42. Pine Shadows Golf Club, 928-634-1093
1480 W. Groseta Ranch Blvd., Cottonwood. 
Public, 18/63.1/107/4446

43. Poco Diablo Golf Course, 928-282-7333
Highway 179, Sedona. Public.

44. Quailwood Greens Golf Course, 928-772-0130
11750 E. Hwy 69, Dewey. Public, 18/65.4/110/5481.

45. Queens Bay Country Club, 928-855-4777
Queens Bay Rd., Lake Havasu City. Public.

46. Roosevelt Lakes Golf Course, 928-467-2888
Route 88, Roosevelt. Public.

47. Salome Heights Golf Course, 928-859-4653
58600 Monroe Ave., Salome. Public, 18/66.2/101/5974

48. San Manuel Golf Course, 520-385-224
Highway 76, San Manuel. Public.

49. San Pedro Golf Course, 520-586-7888
N. Madison St., Benson. Public.

50. Santa Fe Station GC, 928-289-6737
North Rd., Winslow. Public.

51. San Ignacio Golf Club, 520-648-3468
4201 S. Camino Del Sol, Green Valley.
Public, 18/71/6,704/136.

52. Sedona Golf Resort, 928-284-9355
35 Ridge Trail Dr., Sedona. Public, 18/70.6/128/6540.

53. Show Low Country Club, 928-537-4564
860 N. 36th Drive, Show Low. Public,18/70/5,914/114.

54. Sierra Sands Golf Club, 928-726-4653
S. Sierra Sands Dr., Yuma. Public.

55. Silvercreek Golf Club, 928-537-2744
2051 Silver Lake Blvd., White Mountain Lake. 
Public,18/71.7/135/6813.

56. Snowflake Golf Course, 928-536-7233
90 N. Country Club Dr., Snowflake.
Public, 18/68.7/116/6375.

57. StoneRidge Golf Course, 928-772-6500
1601 N. Bluff Top Rd., Prescott Valley. 
Public, 18/71.2/132/6785

58. Tierra Grande Country Club, 520-723-9717
Calle Rosa, Casa Grande. Public.

59. Timberline Golf Course, 928-606-7977
Old Walnut Canyon Dr., Flagstaff. Public.

60. Torres Blancas Golf Club, 520-625-8500
3233 S. Abrego Dr., Green Valley. 
Public,18/72/6,833/123.

61. Turquoise Hills Golf Course, 520-586-2585
800 E. Country Club Dr., Benson. Public, 18/56/83/3004

62. Turquoise Valley Golf Club, 520-432-3025
1791 Newell Rd., Naco. Public, 18/71.5/129/6778.

63. Twin Lakes Golf Course, 520-384-2720
S. Rex Allen Jr. Dr., Willcox. Public.

64. Westwind Golf Course, 928-342-2992
Yuma. Public.

65. Verde Santa Fe Golf Club, 928-634-5454
1045 S. Verde Santa Fe, Cottonwood. 
Public, 18/68.7/115/6061.

TUCSON
ARIZONA

PRIVATE

1. Desert Hills Golf Club, 520-625-5090
2500 S. Circulo de Las Lomas, Green Valley. Private.
18/72/69.2/125/6182

2. Country Club of Green Valley, 520-625-8831
77 Paseo de Golf, Green Valley. Private, 1872/6,738/124.

3. The Gallery Golf Club, 520-744-2555
14000 N. Dove Mountain Blvd., Marana. Private, 
South: 18/72/71.5/128/6828,
North: 18/72/70.6/134/6576

4. Oro Valley Country Club, 520-297-3322
200 W. Valle Del Oro Dr., Tucson. Private,18/72/6,964/129.

5. Quail Creek Country Club, 520-625-0133
2010 E Quail Crossing Blvd, Green Valley. Private.
18/72/70.4/127/6489
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6. Rolling Hills Golf Club, 520-298-2401
8900 E. 29th St., Tucson. Private.
18/72/59.9/90/4146

7. SaddleBrooke Country Club, 520-825-2505
64500 E. Saddlebrooke Blvd., Tucson. Retirement
Saddlebrooke/Catalina: 18/72/67.3/116/5842, 
Saddlebrooke/Tucson: 18/72/68.1/121/6033, 
Tucson/Catalina: 18/72/68.2/122/6005                                                                                              

8. Skyline Country Club, 520-299-0464
5200 E. St. Andrews, Tucson. Private,18/71/6,123/118.

9. Stone Canyon Country Club, 520-219-1500
945 W. Vistoso Highlands Dr.., Tucson. 
Private,18/72/72./135/6683

10. Sun City Vistoso Golf Club, 520-825-3110
1495 A E. Rancho Vistoso Blvd, Tucson.
Private, 18/72/6,723/143.

11. Tucson Country Club, 520-296-9689
2950 N. Camino Principal, Tucson. 
Private,18/72/6,809/123.

SEMI-PRIVATE

1. 49er Golf Club, 520-749-4212
12000 Tanque Verde Rd., Tucson. 
Semi-Private,18/72/6,681/116.

2. Arizonia National Golf Course, 520-749-3636
9777 E. Sabino Green Dr. Semi-Private.

3. Canoa Hills Golf Course, 520-648-1880
1401 Calle Urbano, Green Valley
Semi-Private,18/72/6,610/130.

4. Canoa Ranch Golf Course, 520-393-1966
5800 S. Camino del Sol, Green Valley. Semi-Private
18/72/68.1/120/6040.

5.   El Conquistador Country Club, 520-544-1800
10555 N. La Canada Dr., Tucson. Semi-Private/ Resort
Canada: 18/72/69.8/126/6185,
Conquistador: 18/72/70.5/124/6331

6. Heritage Highlands Golf Club, 520-597-7000
4949 W. Heritage Club Blvd, Marana.
Semi-Private, 18/72/6,904/134.

7. Mountain View Golf Course, 520-818-1100
38691 S. Mountain View Blvd., Tucson. Retirement.
18/72/68.1/118/6050

8. Torres Blancas Golf Course, 520-625-5200
3233 S. Abrego Dr., Green Valley. Semi-Private
18/72/69.7/123/6371

9. Tucson National, The Club, 520-575-7540
2727 W. Club Dr., Tucson. Semi-Private/Resort
Orange/Gold: 18/72/71.6/133/6549,
Gold/Green: 18/72/70.3/136/6319,
Green/Orange: 18/72/69.5/133/6146

10. Ventana Canyon Resort, 520-577-4015
6200 N. Clubhouse Lane, Tucson. Semi-Private/Resort.
Canyon Course:18/72/70.2/137/6289, 
Mountain Course: 18/72/70.5/139/6346

RESORT

1. La Paloma Golf & Country Club, 520-299-1500
3660 E. Sunrise Blvd., Tucson. Resort,
Canyon/Hill: 18/72/70.8/140/6307
Ridge/Canyon: 18/72/71.7/143/6487.
Ridge/Hill: 18/72/69.7/142/6296

2. Rio Rico Resort & Country Club, 520-281-8567
1069 Camino A la Posada, Rio Rico. 
Resort,18/72/7,119/128.

3. Tubac Golf Resort, 520-398-2021
Box 1297, #1 Otero Rd., Tubac.
Resort, 18/71/6,776/128.

PUBLIC

1. Arthur Pack Desert Golf Course, 520-744-3322
9101 N. Thornydale Rd., Tucson. 
Public,18/72/6,896/130.

2. del Lago Golf Club, 520-647-1100
14155 E. Via Rancho del Lago, Vail.
Public, 18/73/7,206/135.

3. Dorado Golf  Course, 520-885-6751
6601 E. Speedway Blvd., Tucson. 
Public,18/72/59.3/92/4120.

4. Fred Enke Golf Course, 520-791-2539
8251 E. Irvington Rd., Tucson. Public, 18/72/6,807/137.

5. Haven Golf Course, 520-625-4281
110 N. Abrego Drive, Green Valley.
Public, 18/72/6,867/117.

6. The Pines Golf Club at Marana, 520-744-7443
8480 N. Continental Links Dr., Tucson.
Public, 18/72/68.1/123/5810

7. Preserve Golf Club, 520-825-9022
Tucson. Public,18/72/69.9/130/6392 * no address yet

8. Randolph North Golf Course, 520-791-4161
600 S. Alvernon Way. Tucson. Public,
Dell Urich Course: 18/72/67.1/112/5939, 
Randolph North Course: 18/72/70./120/6436

9. San Ignacio Golf Club, 520-648-3468
4201 S. Camino Del Sol, Green Valley.
Public, 18/71/6,704/136.

10. Santa Rita Country Club, 520-762-5620
16461 S. Houghton Rd., Tucson. Public
18/72/68.6/122/6042

11. Silverbell Golf Course, 520-791-5235
3600 N. Silverbell  Rd, Tucson. 
Public,18/72/69.6/119/6361

12. Starr Pass Golf Course, 520-670-0400
3645 West 22nd St, Tucson. Public
Rattler/Coyote: 18/72/71.2/135/6578,
Classic: 18/72/71.8/135/6686

13. Trini Alvarez El Rio Golf Course, 520-791-4229
1400 W. Speedway Blvd., Tucson. Public
18/72/68.5/119/6090

14. The Golf Club at Vistoso, 520-797-9900
955 W. Vistoso Highlands Dr., Tucson.
Public, 18/72/6,935/145.
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PRIVATE

1. Alta Mesa Country Club, 480-827-9411
1460 N. Alta Mesa Drive, Mesa. 
Private,18/72/132/7132.

2. Ancala Country Club, 480-391-2777
11700 E. Via Linda, Scottsdale. Private,18/72/152/6841.

3. Anthem Golf & Country Club, 623-742-6211
2708 W. Anthem Club Drive, Anthem. 
Private,18/72/139/7217.

4. Arizona Country Club, 480-946-4565
5668 E. Orange Blossom Lane, Phoenix. 
Private,18/72/127/6714.

5. Arrowhead Country Club, 623-561-9625
19888 N. 73rd Ave., Glendale. Private,18/72//128/7001.

6. Briarwood Country Club, 623-584-5301
20800 N. 135th Ave., Sun City West. 
Private,18/72/128/6576.

7. Corte Belle Golf Club, 623-556-8951
22131 N. Mission Drive, Sun city West. Private 
18/72/123/7011

8. Cottonwood Country Club, 480-895-9449
25630 Brentwood Dr., Sun Lakes. 
Private,18/72/129/6737.

9. The Country Club of DC Ranch, 480-342-7210
9290 E. Thompson Peak Pkwy, Scottsdale. 
Private,18/72/130/6872.

10. Deer Valley Golf Course, 623-214-1100
13975 W. Deer Valley Dr., Sun City. 
Private,18/72/120/6547.
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11. Desert Forest Golf Club, 480-488-3527
37207 N. Mule Train Dr., Carefree. 
Private,18/72/139/6479.

12. Desert Highlands Golf Club, 480-585-8521
10040 E. Happy Valley Rd., Scottsdale. 
Private,18/72/135/5807.

13. Desert Mountain
Apache Course, 480-595-4090
11124 E. Prospect Point Drive, Scottsdale. 
Private,18/72/131/6793.
Chiricahau Course, 480-488-1362

10333 Rockaway Hills, Scottsdale. Private,18/72.
Renegade Course, 480-488-1791
38580 at North Desert Mnt Pkwy, Scottsdale. 
Private,18/73/138/7515.

14. Desert Trails Golf Course, 623-544-6017
20218 Skylark Drive, Sun City West.
Semi-Private,18/61/91/4027.

15. Echo Mesa Golf Club, 623-544-6014
20349 Echo Mesa Dr., Sun City West. Private, 
18/60.3/95/4145

16. The Estancia Club, 480-473-4415
27998 N. 99th Place, Scottsdale. 
Private,18/72/7146/135.

17. Firerock Country Club, 480-836-8000
15925 E. Shea Blvd., Fountain Hills. 
Private,18/72/6984/NR.

18. Fountain of the Sun Country Club, 480-986-3158
500 S. 80th St., Mesa. Private,18/62/4224/93.

19. Golf Club Scottsdale, 480-443-8868
28445 N. 122nd St., Scottsdale. 
Private, 18/72.4/138/6970

20. Grandview Golf Course, 623-544-6013
14260 Meeker Blvd., Sun City West. 
Private,18/72/126/6846.

21. Leisure World Country Club, 480-832-0003
908 S. Power Rd., Mesa. Private,18/73/115/6434.

22. Mesa Country Club, 480-964-3514
660 W. Fairway Dr., Mesa. Private,18/72/6595/125.

23. Mirabel Golf Course, 480-595-2732
37401 N.Mirabel Club Dr., Scottsdale.
Private, 18/71/135/7127.

24. Moon Valley Country Club, 602-942-1278
151 W. Moon Valley Dr, Phoenix. 
Private,18/73/127/6654.

25. Palmbrook Country Club, 623-977-8383
9350 W. Greenway Rd., Sun City West. 
Private, 18/70.2/122/6529

26. Palo Verde Country Club, 480-895-0300
25630 Brentwood Dr., Sun City. 
Private,18/70.2/122/6529.

27. Paradise Valley Country Club, 602-840-8100
7101 N. Tatum Blvd., Paradise Valley. 
Private,18/72/132/6802.

28. Pebblebrook Golf Club, 623-544-6010
N. 128th Avenue, Sun City West.
Private, 18/70.1/119/6460

29. Phoenix Country Club, 602-263-5208
2901 N. 7th St., Phoenix. Private,18/71/130/6700.

30. Pinnacle Peak Country Club, 480-585-0385
8701 E. Pinnacle Peak Rd, Scottsdale. 
Private,18/72/140/6947.

31. Quail Run Golf Club, 623-876-3035
9774 Alabama Ave., Sun City. Private
18/59.5/90/4357

32. Quintero Golf and Country Club, 928-501-1500
16752 W. State Rt. 74, Peoria. Private,18/72/145/7190.

33. Red Mountain Ranch Country Club, 480-985-0285
6425 E. Teton, Mesa. Semi-Private, 18/72/144/6774.

34. Rio Verde Country Club, 480-471-9420
18731 E. Four Peaks Blvd, Rio Verde. Private,
Quail Run: 18/72/117/6499.
White Wing: 18/72/117/6392.

35. Silverleaf Golf Course, 480-342-8099
10375 E. Horseshoe Canyon Dr., Scottsdale.
Private, 18/72/140/7367.

36. Southern Dunes Golf Club, 520-568-2000
48456 W. Hwy 238, Maricopa. Private, 
18/72/135/7337.

37. Stardust Golf Club, 623-544-6012
12702 Stardust Blvd., Sun City West. 
Private,18/60.5/96/4267

38. Sun City Country Club, 623-933-1353
9433 N. 107th  Ave, Sun City. Private,18/72/115/6223.

39. Sun City North Golf Club, 623-876-3010
12650 N. 107th, Sun City. 
Private, 18/69.5/117/6410

40. Sun City Riverview Golf Club, 623-876-3025
16401 Del Webb Blvd., Sun City. 
Private, 18/69.6/116/6391

41. Sun City South Golf Club, 623-876-3015
11000 N. 103rd, Sun City. 
Private, 18/71.2/115/6774

42. Sun City Willowbrook & Willowcreek GC,
623-876-3030, 10600 Boswell Blvd., Sun City. Private.

43. Sun Lakes Country Club, 480-895-9274
25425 N. Sun Lakes Blvd, Sun Lakes.
Private, 18/60/NR/3874.

44. Superstition Mountain Golf Club, 480-983-3200
8000 E. Club Village Dr., Superstition Mountain.
Private,18/72/135/6652.

45. Tatum Ranch Golf Course, 480-962-4653
29888 N. Tantum Ranch Dr., Cave Creek.
Private, 18/72/128/6870.

46. Terravita Golf and Country Club, 480-488-1333
34034 North 69th Way, Scottsdale. 
Private,18/72/139/7186.

47. Trail Ridge Golf Club, 623-544-6015
21021 N. 151 St., Sun City West. 
Private, 18/71.3/127/6618

48. Troon Golf and Country Club, 480-585-0540
25000 N. Windy Walk Dr., Scottsdale. 
Private,18/72137/6599.

49. Union Hills Country Club, 623-977-4281
9860 Lindgren Ave., Sun City. Private,18/72/129/6827.

50. Whisper Rock Golf Club, 480-575-8700
32002 N. Old Bridge Rd., Scottsdale. 
Public,18/72/145/7405.

SEMI-PRIVATE

1. Ahwatukee Country Club, 480-893-1161
12432 S. 48th St., Phoenix.
Semi-Private,18/72/126/6713.

2. Apache Wells Country Club, 480-830-4725
5601 E. Hermosa Vista Drive, Mesa.
Semi-Private,18/71/114/6038.
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3. Cimarron Golf Club, 623-975-5654
17100 W. Clearview, Surprise. 
Semi-Private 18/69.2/121/6310

4. Continental Golf Club, 480-941-1585
7920 E. Osborn Rd., Scottsdale. 
Semi-Private, 18/58.4/85/4141

5. Desert Sands Golf Club, 480-832-0210
1922 S. 74th St., Mesa. Semi-Private, 18/67/89/4029.

6. Desert Springs Golf Club, 623-546-7400
19900 N. Remington Dr., Surprise.
Semi-Private,18/72/120/6306.

7. Eagles Nest Golf Course, 623-935-6750
3645 Clubhouse Drive, Goodyear.
Semi-Private,18/72/127/6860.

8. Granite Falls Golf Course, 623-546-7575
15949 W. Clearview Blvd, Surprise.
Semi-Private,18/72/127/6839.

9. Las Sendas Golf Club, 480-396-4000
7555 E. Eagle Crest Dr., Mesa. Semi-Private
18/70.8/135/6325

10. Legend at Arrowhead, 888-258-1069
21027 N. 67the Ave., Glendale. Semi-Private
18/70.7/125/6509

11. Lone Tree Golf Club, 480-219-0830
6262 south Mtn Blbvd., Chandler. Semi-Priate
18/69.6/118/6314

12. Queen Valley Golf Club, 520-463-2214
600 N. Fairway Dr., Queen Valley.
Semi-Private,18/66/NR/4482.

13. Rancho Manana Country Club, 888-258-1069
5734 E. Rancho Manana Blvd, Cave Creek.
Semi-Private, 18/72/125/6007.

14. Starfire at Scottsdale Country Club, 480-948-6000
11500 N. Hayden Rd., Scottsdale
Semi-Private, 18/67.6/123/6085

15. Sunbird Golf Resort, 480-883-0820  
6250 S. Sunbird Blvd, Chandler.
Semi-Private,18/66/96/4350. 

16. Sun City Lakes Golf Club, 623-876-3023
10433 Talisman Rd., Sun City. 
Semi-Private, 18/69.2/119/6251

17. Sunland Village East Golf Course, 480-986-4079
2250 S. Buttercup, Mesa. Semi-Private,18/62/80/3579.

18. Sunland Village Golf Course, 480-832-3691
725 S. Rochester St., Mesa.
Semi-Private,18/62/80/3623.

19. Tonto Verde Golf Club, 480-471-2710
18401 El Circulo Drive, Rio Verde.
Semi-Private,18/72/126/6342.

20. Viewpoint Golf Resort, 480-373-8715
650 N. Hawes Rd, Mesa. Semi-Private, 
18/71/116/6224.

21. Westbrook Village Vistas Golf Course, 623-566-1633
18823 N. Country Club Pkwy., Peoria.
Semi-Private,18/72/121/6544.

22. Westbrook Village Lakes GC, 602-566-3439
19260 N. Westbrook Pkwy. Peoria.
Semi-Private,18/72/120/6412.

23. Wickenburg Country Club, 928-684-2011
Country Club Dr., Wickenburg
Semi-Private, 18/69.5/118/6386

RESORT

1. Arizona Biltmore Golf Club, 602-955-9655
2400 E. Missouri Ave., Phoenix. Resort,
Adobe: 18/68.7/119/6000.
Links: 18/67/117/5540.

2. Arizona Golf Resort, 480-832-1661
425 S. Power Road, Mesa. Resort, 18/71.3/121/6570.

3. The Boulders Golf Club, 480-488-9028
34831 N. Tom Darlington Dr., Carefree.
Resort, 18/72/144/6717.

4. Camelback Golf Club, 888-258-1069
7847 N. Mockingbird Lane, Scottsdale. Resort.
Club Course: 18/72/122/7014
Resort Course: 18/72/131/6903

5. Gainey Ranch Golf Club, 480-951-0022
7600 Gainey Club Dr., Scottsdale. Resort,
Arroyo/Lakes: 18/69.1/124/6187
Dunes: 18/68.4/121/6013.

6. Gold Canyon Golf Resort, 888-258-1069
6100 S. Kings Ranch Rd., Gold Canyon.
Resort, 18/72/135/6648.

7. McCormick Ranch Golf Club, 888-258-1069
7505 E. McCormick Pkwy., Resort.
Pine Course: 18/70.3/132/6371
Palm Course: 18/70/130/6279

8. Mountain Shadows GC, 602-951-5427
5641 E. Lincoln Dr., Scottsdale.
Semi-Private, 8/56/87/3081.

9. Orange Tree Golf Resort, 480-948-3730
10601 N. 56th St., Scottsdale. Resort, 18/72/122/6762.

10. Phantom Horse Golf Club, 602-431-6480
7777 S. Pointe Pkwy, Phoenix.
Resort, 18/70/124/6211.

11. The Phoenician Golf Club, 888-258-1069
6000 E. Camelback Rd., Scottsdale.
Public, 18/70/130/6258.

12. The Pointe GC at Lookout Mtn, 888-258-1069
11111 N. 7th St., Phoenix. Resort, 18/72/131/6607.

13. San Marcos Resort & CC, 480-963-3358
100 N. Dakota St., Chandler. Semi-Private, 
18/72/NR/6500.

14. Wildfire Golf Club, 888-258-1069
5225 E. Pathfinder., Phoenix, Resort
Faldo Course: 18/71/127/6846,
Palmer Course: 18/72/135/7170

15. Wigwam Golf Resort, 888-258-1069
451 N. Litchfield Rd, Litchfield Park. 
Resort, 18/69.1/122/6085.

PUBLIC

1. Adobe Dam Family GC, 623-581-2800
3847 W. Pinnacle Peak Rd., Glendale. 
Public, 18/57.9/86/3512

2. Aguila Golf Club, 602-237-9601
8440 S. 35th Ave., Laveen. 
Public, 18/72.4/129/6962

3. Ahwatukee Lake GC, 480-893-3004
13431 S. 44th St., Phoenix. Public, 18/60/4,019/NR.

4. Apache Creek Golf Club, 480-982-2677
3401 S. Ironwood Drive, Apache Junction.
Public, 18/72/128/6541.

5. Apache Sun GC, 480-987-9065
919 E. Pima Rd, Queen Creek. 
Public, 18/63/99/4998

6 Arizona City Golf Club, 520-466-5327
13939 Cleator, Arizona City, Public, 18/69.8/112/6440

7. Arizona Traditions Golf Club, 623-584-4000
17225 N. Citrus, Surprise. Public, 18/70/110/6110.

8. ASU Karsten Golf Center, 888-258-1069
1125 E. Rio Salado Pkwy, Tempe.
Public, 18/72/125/6272.

9. Augusta Ranch Golf Course, 480-354-1234
2401 S. Lansing, Mesa. Public, 18/61/88/3657.

10. Bear Creek GC, 480-883-8200
500 E. Riggs Rd., Chandler. 
Public, 18/69.8/116/6320

11. Bellair Golf Club, 602-978-0330
17233 N. 45th Ave., Glendale. Public,18/59/90/3493.

12. Bougainvillea Golf Club, 602-237-4567
5740 W. Baseline Rd., Laveen.
Public, 18/71/118/6740.

13. Cave Creek Golf Course, 602-866-8076
15202 N. 19th Ave., Phoenix. Public, 18/72/122/6876.

14. Club West Golf Club, 888-258-1069
16400 S. 14th Ave. Public
18/70/123/6512

15. Coldwater Golf Club, 623-932-9000
100 N. Clubhouse Dr., Avondale. Public, 
18/72/121/6758.

16. Coronado Golf Club, 480-947-8364
2829 N. Miller Rd., Scottsdale. 
Public, 18/58.3/90/3700

17. Country Meadows Golf Club, 623-972-1364
8411 N. 107th Ave., Peoria. Public,18/63/88/4292.

18. Coyote Lakes Golf Club, 888-258-1069
18800 N. Coyote Lakes Pkwy, Surprise.
Public, 18/71/117/6159.

19. Cypress Golf Club, 480-946-5155
10801 E. McDowell Rd., Scottsdale. 
Public, 18/70.7/116/6560

20. Desert Canyon Golf Club, 480-837-1173
10440 Indian Wells Drive, Fountain Hills.
Public, 18/71/123/6415.

21. Desert Mirage Golf Club, 623-772-0110
8710 W. Maryland, Glendale. 
Public, 18/58.6/89/4198

22. Dobson Ranch Golf Course, 480-644-2291
2155 S. Dobson Rd., Mesa. Public, 18/72/117/6593.
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23. Dove Valley Ranch Golf Club, 480-488-0009
33244 N. Black Mountain Pkwy, Phoenix.
Public, 18/72/131/7011.

24. Duke at Rancho El Dorado, 520-568-4300
42660 W. Rancho El Dorado Pkwy, Maricopa. 
Public, 18/69.9/117/6536

25. Eagle Mountain Golf Club, 888-258-1069
14915 E. Eagle Mountain Pkwy, Fountain Hills.
Public, 18/71/139/6755.

26. El Caro Country Club, 602-995-3664
2222 W. Royal Palms Rd., Phoenix.
Public, 18/60/78/3330.

27. Encanto Golf Course, 602-253-3963
2705 N. 15th Ave., Phoenix. Public, 18/70/111/6386.

28. Estrella Mountain Golf Club, 623-932-3714
15205 W. Vineyard Ave., Goodyear. 
Public, 18/69/116/6393

29. Estrella Mountain Ranch GC, 888-258-1069
11800 S. Golf Club Drive, Goodyear.
Public, 18/72/138/7102.

30. Falcon Golf Course, 623-935-7800
15152 W. Camelback Rd., Litchfield Park.
Public, 18/71/128/6673.

31. Foothills Golf Club, 888-258-1069
2201 E. Clubhouse Dr., Phonenix. Public
18/70.3/124/6406

32. Glen Lakes Golf Club, 623-939-7541
5450 W. Northern, Glendale. 
Public, 18/61.4/99/4596

33. Grayhawk Golf Club, 888-258-1069
8620 E.Thompson Peak Pkwy, Scottsdale. Public,
Talon: 18/72/136/6985.  Raptor: 18/71/133/7135.

34. Great Eagle Golf Course, 623-584-6000   
17200 W. Bell Rd, Surprise. Public, 18/72/124/6646.

35. Greenfield Lakes Golf Course, 480-503-0500
2484 E. Warner Road, Gilbert. Public, 18/62/91/4107.

36. Hillcrest Golf Club, 623-584-1500
20002 Star Ridge Dr., Sun City West.
Public, 18/NR/6269.

38. The Golf Club at Johnson Ranch, 480-987-9800
433 E. Golf Club Dr., Queen Creek.
Public, 18/72/137/7141.

39. Ken McDonald Golf Course, 480-350-5250
800 E. Divot Drive, Tempe. Public, 18/72/125/6743.

40. Kierland Golf Club, 888-258-1069
15636 Clubgate Dr., Scottsdale. Public, 18/72/133/6913.

41. Kokopelli Golf Resort, 888-258-1069
1800 W. Guadalupe Rd., Gilbert.
Public, 18/72/132/6716.

42. Las Colinas Golf Course, 480-987-3633
21515 E. Village Loop Rd., Queen Creek. 
Public, 18/70.7/122/6494

43. Legacy Golf Resort, 888-258-1069
6808 S. 32nd St., Phoenix. Public
18/69.7/123/6297

44. Legend Trail Golf Club, 888-258-1069
9462 E. Legendary Lane, Scottsdale.
Public, 18/72/6845/135.

45. Links Golf Course at Queen Creek, 480-987-1910
445 E. Ocotillo Rd., Queen Creek.
Public, 18/70/100/6061.

46. Longbow Golf Club, 480-807-5400
5601 E. Longbow Pkwy., Mesa. Public, 18/70/128/6750.

47. Maryvale Golf Club, 623-846-4022
5902 W. Indian School Rd., Phoenix.
Public, 18/72/115/6539.

48. Mission Royale Golf Course, 520-876-5335
11 South Mission Pkwy, Bldg #1, Casa Grande
Public, 18/68.9/115/6142

49. Mountain Brook Golf Club, 480-671-1000
5783 S. Mountain Brook Dr., Gold Canyon.
Public,18/72/124/6615.

50. Ocotillo Golf Club, 888-258-1069
3751 S. Clubhouse Dr., Chandler. Public, 18/70/125/6425

51. Oasis Golf Club, 480-888-8890
5764 E. Hunt Hwy, Queen Creek. 
Public, 18/74.9/133/7362

52. Painted Mountain Golf Club, 480-832-0156
6210 E. McKellips Rd., Mesa. Public, 18/70/104/6026.

53. Palm Valley Golf Club, 888-258-1069
2211 North Litchfield Rd., Goodyear.
Public, 18/72/129/6509.

54. Palo Verde Golf Course, 602-249-9930
6215 N. 15th Ave., Phoenix. 
Public, 18/57.3/81/3484

55. Papago Golf Course, 602-275-8428
5595 E. Moreland St., Phoenix.
Public, 18/72/132/7068.

56. Paradise Valley Park Golf Course, 602-992-7190
3503 E. Union Hills Drive, Phoenix. 
Public,18/61/88/4034.

57. Pavillion Lakes Golf Club, 480-948-3370
8870 E. Indian Bend Rd., Scottsdale.
Public, 18/71/120/6515.

58. Pepperwood Golf Course, 480-831-9457
647 W. Baseline Rd., Tempe. 
Public, 18/59.5/97/4020

59. Pueblo El Mirage CC, 623-583-0425
11201 N. El Mirage Rd, El Mirage. 
Public,18/72/125/6595.

60. The Raven Golf Club at South Mtn, 888-258-1069
3636 E. Baseline Rd., Phoenix.
Public, 18/72/130/6571.

61. Raven Golf Club at Verrado, 623-215-3443
4242 N. Golf Drive, Buckeye. Public 18/72/132/7258.

62. Rio Salado Golf Course, 480-990-1233
1490 E. Weber Dr., Tempe. 
Public, 18/61.6/105/4739

63. Riverview Golf Course, 480-644-3515
2202 W. 8th St., Mesa. 
Public, 18/69/115/6128

64. Rolling Hills Golf Club, 480-350-5275
1415 N. Mill Ave., Tempe. 
Public, 18/58.9/93/3828

65. Sanctuary Golf Club, 480-502-8200
10690 E.  Sheena Drive, Scottsdale.
Public, 18/71/6624/NR.

66. Scottsdale Silverado Golf Course, 480-778-0100
7605 E. Indian Bend, Scottsdale. 
Public, 18/68/116/6057

67. Shalimar Country Club, 480-831-1244
2032 E. Golf Ave., Tempe. Public. 18/62.4/109/4752

68. Springfield Golf Range, 480-895-5759
1200 E. Saint Andrews Blvd., Chandler
Public, 18/61/100/4103

69. Stonecreek, The Golf Club, 888-258-1069
4435 E. Paradise Village Pkwy., Public
18/69.9/128/6299

70. SunRidge Canyon Golf Club, 888-258-1069
13100 N. Sunridge Dr., Fountain Hills.
Public, 18/71/140/6823.

71. Superstition Springs Golf Club, 888-258-1069
6542 E. Baseline Rd., Mesa. Public,18/72/135/7005.

72. Talking Stick Golf Course, 888-258-1069
9998 E. Indian Bend Rd, Scottsdale. Public,
North: 18/72.7/123/7200.  South: 18/NR/7200.

73. The 500 Club, 623-492-9500
4707 W. Pinnacle Peak Rd, Phoenix.
Public, 18/72/121/6867.

74. Toka Sticks Golf Club, 480-988-9405
6910 E. Williamsfield Rd.., Mesa. Public, 
18/72/117/6605.

75. TPC of Scottsdale, 480-585-4334
17020 N. Hayden Rd., Scottsdale. Public,
Stadium: 18/71/138/7216
Desert: 18/70/119/6423

76. Trilogy Golf Club at Vistancia, 623-594-3585
12575 W. Golf Club Drive, Peoria. Public
18/72/134/7259

77. Trilogy Golf Club at Power Ranch, 480-988-0004
4415 E. Village Pkwy, Gilbert. Public, 18/71/126/6710.

78. Troon North Golf Club, 888-258-1069
10320 E. Dynamite Blvd., Scottsdale, Public
18/71.5/138/6709

79. Villa De Paz Golf Course, 623-877-1172
4220 N. 103rd Ave., Phoenix. Public, 18/72/114/6140.

80. Villa Monterey Golf Course, 480-990-7100
8100 E. Camelback, Scottsdale. 
Public, 18/56.9/89/3014

81. Vistal Golf Club, 602-305-7755
701 E. Thunderbird Trail, Phoenix. 
Public,18/72/115/6469.

82. We-Ko-Pa Golf Club, 888-258-1069
18200 E. Toh-Vee Circle, Fountain Hills.
Public, 18/72/130/7225.

83. Western Skies Golf Club, 602-545-8542
1245 E. Warner Rd., Gilbert. Public, 18/72/120/6673.

84. Whirlwind Golf Club, 480-940-1500
5692 W. North Loop Rd., Chandler. 
Public,18/71.2/128/6691
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Alta Mesa CC 18 Equity $10,000 $410 $1400 $600 350 GT (480) 832-3257

Ancala 18 Non Equity $35,000 $450 $1000 $0       500     GTSF (480) 391-1000

Anthem Golf & CC 36 Non Equity     $47,500           $468    $700           $0       950     GTSFSp (623) 742-6202       

Arrowhead CC 18 Transferable $9,000 $366 Club $0 500 GTSFSp (623) 561-9600

Arizona CC 18   Equity        $60,000         $535  Club         $1,000  375      GTSFSp (480) 946-4565

Aspen Valley GC   18   Equity            $15,000           $2200/A    Club          $250     400     G           (928) 527-4653

Briarwood CC   18 Equity             $9,500             $355          $0          $600     400     GTS       (623) 584-5600

GC at Chaparrel 18       Non Equity       $70,000          $528          $960          $0         400     GTSF     (928) 472-1430

Cottonwood 18 Property $0 $1,400/A   Club $0 1000 GTSF (480) 895-9449

CC at DC Ranch 18 Equity $120,000 $725 $0       $1,000 360 GTSFSp (480) 502-6905

Deer Valley GC    18   Property         $925/A        $0         $0             $0        NA     GTSFSp (623) 544-6016

Desert Forest GC 18 Equity  $70,000 $560 Club $0 250 G (480) 488-3527

Desert Highlands   18   Non Equity      $75,000           $750  Club       $1200    575       GTSFSp  (480) 585-8521

Desert Mountain    18      Property          $275,000         $634    Club       $0      2375     GTSFSp   (480) 488-2998

Desert Trails GC 18       Property         $1600/A        $0         $0             $0        NA       GTSF   (623) 544-6017

The Estancia Club 18 Equity $225,000 $875 Club $0 325 GTSF (480) 473-4400

Firerock CC   18       Refundable      $60,500           $591  Club        $1200     395         GTSF  (480) 836-3435

Forest Highlands 36 Property $27,650 $440 Club          $0 871 GTSF        (928) 525-9014

Golf Club Scottsdale 18 Non Equity $110,000 $500 Club $0 350 G (480  443-8868

Grandview GC 18  Property           $0  $0             Club         $0         NA        GTSFSp   (623) 544-6013

Hassayampa GC 18   Equity      $45,000      $460    Club        $1000    390        GTSF      (928) 445-0009

Leisure World CC  18    Non Equity      $1,560/A     $0          Club         $0          NA       GTSFSp  (480) 634-4370

Mesa CC          18       Equity               $18,000     $365   Club        $750      500        GST        (480) 964-3514

Mirabel GC   18       Equity               $115,000         $795   Club         $0         350        GTSFSp  (480) 595-2545

Moon Valley CC 18       Equity       $27,500            $495    Club        $600        450      GTSFSp  (602) 942-0000

Palo Verde 18 Property $0 $1100/A Club        $0 1000       GTSF (480)  895-0300

Paradise Valley CC 18 Equity $66,100 $420 Club $825       470        GTSF     (602) 840-8100

Phoenix CC 18 Equity $42,000 $495 Club $0 600      GTSFSp (602) 263-5208

Pinewood CC 18       Equity $2,500 $385       Club $0         350       GTSF     (928) 286-1110 

Pinnacle Peak CC 18       Equity              $70,000            $510       Club      $1500      325       GTSF    (480) 585-6992

Quintero Golf & CC 18       NonEquity        $105,000       $350    Club         $0           400        G         (928) 501-1500

Red Mnt. Ranch CC 18    Non Equity      $8,500    $370    $975      $0           450      GTSF   (480) 981-6501

Refuge GC 18       Equity        $35,000       $365    Club         $0           362       G         (928) 764-4653

The Rim GC 18  Equity            $150,000     $829    $960         $0 295 G       (928) 474-3425

Rio Verde GC 36 Equity $22,500 $350 $0 $0 775       GTSF (480) 471-9420

Silverleaf GC         18    Non Equity     $175,000     $800    Club        $0      350         GFSp       (480) 515-3200

CLUB #HOLES TYPE INITIATION
FEE

MONTHLY
DUES

TRAIL
FEE

FOOD
MIN

MAX GOLF
MEMBERS

SERVICES PHONE NO.

DIRECTORY OF PRIVATE CLUBS

gReaTeR Phoenix aRea
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CC of Green Valley 18 Non Equity $2,400 $320 $0 $360 350 G (520) 625-8806

Desert Hills GC 18 Equity $15,000 $3,225/A $0 $0 500 G (520) 625-5090

49er Golf & CC 18 Non Equity $2,000 $245 $900 $480 500 GS (520) 749-4212

The Gallery GC 36 Non Equity $65,000 $510 Club $0 780 GTSFSp (520) 744-2555

Lodge at Ventana 36 Equity $32,000 $410 $1185 $600 525 GTSFSp (520) 577-4061

Oro Valley CC 18 Equity Market Price $411    $925   $1,200/A 340 GTSF (520) 297-1121

Skyline CC 18 Equity $15,000 $440 Club $600 850 GTSF (520) 299-1111

Stone Canyon GC 18 Non Equity $75,000 $450 $0 $0 390 GTSF (520) 219-9000

Tucson CC 18 Equity Market Price $415 Club $1200 425 GTSFSp (520) 298-6769

CLUB #HOLES TYPE INITIATION
FEE

MONTHLY
DUES

TRAIL
FEE

FOOD
MIN

MAX GOLF
MEMBERS

SERVICES PHONE NO.

Note:  All of the clubs indicated have different priced memberships (individual, family, corporate, etc.) therefore, prices reflect information
on family memberships if possible.  Facilities range from golf (G), tennis (T), swimming (S), fitness (F), and spa (Sp).  Spa includes salon
and massage therapy. Under Type of club, property represents land/membership only.  Under Trail fee, club represents only club carts
allowed.

DIRECTORY OF PRIVATE CLUBS

gReaTeR TucSon aRea

CLUB #HOLES TYPE INITIATION
FEE

MONTHLY
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TRAIL
FEE

FOOD
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MAX GOLF
MEMBERS

SERVICES PHONE NO.

DIRECTORY OF PRIVATE CLUBS

gReaTeR Pheonix aRea conT.

Sun City CC    18   Equity              $3,000             $300  Club         $800         350          G      (623) 933-8401

Sun Lakes CC 18   Non Equity $0               $575/A $0           $0 0        GSTF   (480) 895-9274

Superstition Mtn. 36 Non Equity $85,000 $500 Club $0 780 GTSF (480)  983-3200

Southern Dunes GC 18 Equity $35,000 $475 $0 $0 450 G (480) 367-8949

Club Terravita 18 Non Equity $27,500 $480 $880 $0 425 GTSFSp (480) 488-7962

Tonte Verde GC 36 Property $40,000 $350 $0           $0 650      GSF (480)  471-2710

Torreon GC 27 Equity $30,000          $230 Club           $0             780      GTSF (877) 771-6771

Troon Golf & CC 18 Equity $95,000 $645 Club $1,200/A 360 GTSFSp  (480)  585-4310

Union Hills CC 18 Equity $6,000 $390 $0        $800    375 GTSF (623) 974-5888

Whisper Rock GC 36   Non Equity       $130,000        $700    Club          $0 580         G       (480) 575-8700

White Mountain CC 18       Equity     $17,500         $2,395/A  Club        $0        450        GT      (928) 367-4357

Yuma Golf & CC 18 Non Equity $4500 $325 Club $600 450 GTS (928) 726-4210

Note:  All of the clubs indicated different priced memberships (individual, family, corporate, etc.) therefore, prices reflect information on family memberships
if possible.  Facilities range from golf (G), tennis (T), swimming (S), fitness (F), and spa (Sp).  Spa includes salon and massage therapy. Under Type of club,
property represents land/membership only.  Under Trail fee, club represents only club carts allowed.
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PRIVATE

1. Anthem Country Club, 702-614-5050
1 Clubside Drive, Henderson, Private,18/72/7,267.                

2. Canyon Gate, 702-363-0303
2001 Canyon Gate Drive, Las Vegas. Private, 
18/72/6,742/125. Reciprocal play available.

4. Dragon Ridge Golf Club, 888-258-1069
552 South Stepahine Street, Henderson, 
Private,18/72/7,200.

5. Las Vegas Country Club, 702-734-1122
3000 Joe W. Brown Drive, Las Vegas. Private, 
18/72/7,164/117. Some reciprocal play available.

6. Red Rock Country Club, 702-304-5600
2250 Red Springs Dr., Las Vegas,Corner of Town Center 
Drive and West Sahara Ave. Private, Mountain course: 
18/72/6,953. Arroyo course: 18/72/6,953.

7. Shadow Creek, 888-778-3387
Private/Resort, 18/72/7,239/139.
Limited Mirage Resort guest play accepted. 

8. Southshore at Lake Las Vegas Resort, 702-558-0022
100 Strada di Circolo, Henderson. Private/Resort, 
18/71/6,925/133. 

9. Southern Highlands Golf Club, 702-263-1000
1 Robert Trent Jones Ln., Las Vegas. Private. 18/72/7,240.

10. Spanish Trail, 702-364-0357
5050 Spanish Trail Lane, Las Vegas. Private, 27-hole 
(Sunrise, Canyon and Lakes). Sunrise-Canyon: 
18/72/7,002/124. Lakes-Sunrise: 18/72/6,957/131. 
Canyon-Lakes: 18/72/,7107/131. 
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11. Stallion Mountain Country Club, 702-456-8044
5500 East Flamingo, Las Vegas. Private/Reciprocal play 
available, 54-hole Citation (North): 18/72/6,676/113. 
Man’O War (South): 18/72/6,849/119.
Secretariat (West): 18/72/7,212/127. 

12. TPC at Summerlin, 702-256-0111
1700 Village Center Circle, Las Vegas. Private, 
18/72/7,243/139. 

SEMI-PRIVATE

1. Black Mountain, 702-565-7933
500 Greenway Road, Henderson. Semi-Private, 
18/72/6,550/123.

2. Chaparral Country Club, 520-758-3939
E. Mohave Dr., Bullhead City. Semi-Private.

3. Eagle Crest, 702-240-1320
2203 Thomas Ryan Boulevard, Las Vegas.
Semi-Private, 18/60/4,067/96.

4. Highland Falls, 702-254-7010
10201 Sun City Boulevard, Las Vegas. Semi-Private, 
18/72/6,512/126.

5. Los Prados, 702-645-5696
5150 Los Prados Circle, Las Vegas. Semi-Private, 
18/70/5,350/107. 

6. Palm Valley, 702-363-4373
9201 Del Webb Boulevard, Las Vegas. Semi-Private, 
18/72/6,849/127.

7. Willow Creek, 775-727-4653
1500 Red Butte Street, Pahrump. Semi-Private, 
18/71/7,025/124.

RESORT

1. Cascata, 702-294-2000
1 Cascata Drive, Boulder City, Private, 18/72/6,651.

2. Desert Lakes Golf Club, 520-768-1000
Desert Lakes Dr., Bullhead City. Resort.

3. Las Vegas Paiute Golf Resort, 888-258-1069
10325 Nu-Wav Kaiv Boulevard, Las Vegas. Resort.
Snow Mountain: 18/72/7,146/125. Sun Mountain: 
18/72/7,112/130. Wolf: 18/72/7,604/149.

4. Legacy Golf Club, 888-258-1069
130 Par Excellence Drive, Henderson. Public, 
18/72/7,233/136. www.legacyvegas.com

5. Mojave Resort, 702-535-4653
9905 Aha Macav Parkway, Laughlin. Resort/Public, 
18/72/6,939/126. 

PUBLIC

1. Angel Park, 888-258-1069
100 South Rampart Blvd., Las Vegas. Public,
Palm: 18/70/6,722/128. Mountain: 18/71/6,530/130. 
Cloud Nine: 12-hole, all par 3. 18-hole putting course. 
Greens fees: Palm & Mountain.

2. The Badlands, 888-258-1069
9119 Alta Drive, Las Vegas. Public, 27 hole.
Desperado-Diablo: 18/72/6,926/133. Desperado-Outlaw: 
18/72/6,602/125. Diablo-Outlaw: 18/72/6,802/129

3. Bali Hai Golf Club, 888-258-1069
5160 Las Vegas Blvd.(at Russell Road), Las Vegas. Public 
18/72/7,050, 18-hole

4. Bear’s Best Las Vegas Golf Course, 702-804-8500
11111 West Flamingo Rd, Las Vegas. Public, 18/72/7,194.

5. Boulder City, 702-293-9236
1 Clubhouse Drive, Boulder City. Public, 
18/72/6,561/110. 

6. Callaway Golf Center, 702-896-4100
6730 South Las Vegas Boulevard, Las Vegas. Public.
Open 6:30am-10:00pm. Driving range, Lessons (The Giant
Golf Academy) and practice greens are available. 

8. Casablanca, 702-346-7529
930 West Mesquite Boulevard, Mesquite. Public, 
18/72/7,011/130. 

9. Craig Ranch, 702-642-9700
628 West Craig Road, Las Vegas. Public, 
18/70/6,001/105. 

10. Desert Pines Golf Club, 888-258-1069
3415 E. Banzana Rd., Las Vegas, Public, 18-hole, 
18/71/6,810/122, Automated, climate controlled
driving range. 

11. Desert Rose, 888-258-1069
5483 Clubhouse Drive, Las Vegas. Public, 
18/71/6,511/117. 

12. Desert Willow, 702-263-4653
2020 West Horizon Ridge Parkway, Henderson. Public, 
18/60/3,811/91. 

13. Emerald River, 702-298-4653
1155 West Casino, Laughlin. Public, 18/72/6,572/144. 

14. Falcon Ridge Golf Course, 702-346-3800
Mesquite. Public.

15. Lake View Executive GC, 702-727-6388
1471 Mount Charleston Drive, Pahrump. Public, 
18/59/3,587/77.

16. Las Vegas Golf Club, 888-258-1069
4300 West Washington, Las Vegas. Public, 
18/72/6,631/117.

17. Las Vegas National Golf Club, 888-258-1069
1911 East Desert Inn Road, Las Vegas. Public, 
18/71/6,815/130.

18. Las Vegas International Golf Center, 702-650-9002
4813 Paradise, Las Vegas. Public. Open 24 hours a day. 
Driving range, Lessons (Arnold Palmer Golf Academy) and 
practice greens are available.

19. North Las Vegas Golf Course, 702-633-1833
E. Brooks Ave., North Las Vegas. Public.

20. The Oasis, 800-266-3313
100 Palmer Lane, Mesquite. Public, 18/72/6,982/141. 

21. Painted Desert, 888-258-1069
555 Painted Mirage, Las Vegas. Public, 
18/72/6,840/136. 

22. The Palms, 800-621-0187
2200 Hillside Drive, Mesquite. Public, 18/72/7,008/137. 

23. Primm Valley, 702-679-5510
1 Yates Well Road Exit, Primm. Public.
Lakes: 18/71/6,945/134. Desert: 18/72/7,131/138.  

24. Reflection Bay at Lake Las Vegas, 702-740-4653
75 MonteLago Boulevard, Henderson. Public, 
18/72/7,261.  

25. The Revere at Anthem, 888-258-1069
2600 Hampton Rd., Henderson, Public, 
18/72/7,143. 

26. Rhodes Ranch, 888-258-1069
20 Rhodes Ranch Parkway, Las Vegas. Public, 
18/72/6,860/122.  

27. Rio Secco, 702-889-2400
2851 Grand Hills Drive, Las Vegas. Public, 
18/72/7,332/142. 

28. Royal Links Golf Club, 888-258-1069
5995 Vegas Valley Blvd., Las Vegas. Public,
18-holes,18/72/7,029/135. Driving range available.

29. Siena Golf Club, 888-258-1069
10575 Siena Monte Ave., Las Vegas. 18-hole. 
18/72/6,816.

30. SilverStone Golf Club, 702-562-3770
8600 Cupp Dr., Las Vegas. Public. 27-holes.

31. Sunrise Vista Golf Club, 702-652-2602
2841 Kinley Drive, Nellis. Public/Military, 36-hole,
Eagle-Falcon: 18/72/7,051/115.
Raptor-Eagle: 18/72/6,946/123.  

32. TPC at the Canyons, 888-258-1069
9851 Canyon Run Drive, Las Vegas. Public, 
18/71/7,063/131.

33. Wildhorse, 888-258-1069
2100 West Warm Springs Road, Las Vegas. Public, 
18/72/7,041/131.

34. Wolf Creek, 866-252-4653
403 Paradise Pkwy, Mesquite. Public,
18-hole. 18/72/7,018.
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PLACE TO VISIT IN NEVADA

AdventureDome Theme Park 
2880 Las Vegas Blvd S, Circus Circus, Las Vegas, NV
89109 · 702-794-3939 
This is the place to take the family on a hot day. The
park is enclosed, making it one of the largest air
conditioned parks in the country. Geared towards
children with animated dinosaurs and water rides, it’s
also quite popular with adults, too! There is no fee for
entrance, but there is a fee if you want to ride any of
the attractions. You can buy day passes or pay as you
go. 

Manhattan Express & Coney Island Midway
3790 Las Vegas Blvd S, New York New York, 
Las Vegas, NV 89109-4327 · 702-740-6969 
Running through a scaled-down NYC skyline, the
Manhattan Express is a thrilling ride, popular with roller
coaster fans from all over the world. Guests also love
the Coney Island themed midway and arcade games,
not to mention the tradtional New York hot dog stand! 

Old Las Vegas Mormon State Historic Park
908 Las Vegas Blvd N, Las Vegas, NV 89101
702-486-3511 
The Old Mormon Fort, an adobe building dating to
1855, is by far the oldest structure in the Glitter City. It
was essentially the city's birthplace, founded by
missionaries who gave up the settlement within a few

years. After they left, it became a ranch and, when the
railroad reached the site at the turn of the century, it
was where the town began. Portions of the original fort
remain, but most of it is a reconstruction. A visitor
center, living history programs, and tours are available. 

"Avenue Q" 
3131 Las Vegas Blvd S, Wynn Las Vegas, Las Vegas,
NV 89109 · 702-770-7000 
Instead of going on tour, this Tony Award-winning
musical found a new home at the Wynn Las Vegas. It's
a great draw for tourists, who can't say enough good
things about Jeff Whitty's play. Peopled by puppets,
"Avenue Q" is a sexier, grittier version of traditional
puppet stories, and its themes of loneliness, purpose,
friendship and place inject the characters with
refreshing, real-life qualities. Funny, colorful and
eminently entertaining, it's a must-see, no matter where
you are. Just hold back from bringing younger kids
along. 

Blue Man Group 
3900 Las Vegas Blvd S, Luxor, Las Vegas, NV 89119 ·
702-262-4400 
These days, the theatre at the extravagant Luxor Hotel
hosts the ingenious Blue Man Group (yes, those guys
from the commercials), whose wild shows and amusing
props have wowed international audiences for more
than ten years now. From Jello-O to marshmallows, all
your favorite props are incorporated.

Anthem CC 18 Equity $45,000 $625 $850 $600 450 GTSFSp (702) 614-5050

Canyon Gate 18 Non Equity $24,000 $582 $825 $800/A 500 GTSF (702)) 363-0303

Dragon Ridge 18 Non Equity $59,000 $500 $1,200 $175 390 GTSF (702) 614-4444

Las Vegas CC 18 Floating $23,000 $420 $720 $1,200 700 GTSFSp (702) 734-1122

Red Rock CC 18 Non Equity $40,000 $610 $950 $800 425 GTSF (702) 304-5600

Southern Highlands 18 Non Equity $200,000 $1000 Club $0 360 GTSFSp (702) 263-1000

Southshore GC 18 Property $125,000 $628 $1,320 $1,200 475 GSF (702) 558-0020

Spanish Trail 27 Equity $20,000 $670 Club $0 589 GTSFSp (702) 364-5050

Stallion Mountain 18 Non Equity   starting @$500+starting @ 59+Club $0 n/a G (702) 450-8080

TPC at Summerlin 18 Equity $40,000 $673 Club $800 440 GTS (702) 256-0111

CLUB #HOLES TYPE INITIATION
FEE

MONTHLY
DUES

TRAIL
FEE

FOOD
MIN

MAX GOLF
MEMBERS

SERVICES PHONE NO.

Note:  All of the clubs indicated different priced memberships (individual, family, corporate, etc.) therefore, prices reflect information on family memberships if
possible.  Facilities range from golf (G), tennis (T), swimming (S), fitness (F), and spa (Sp).  Spa includes salon and massage therapy.  Memberships are based on
rates that apply for couples.  Under Type of club property represents land/membership only. Under Trail Fee, club represents only club carts can be used.  

DIRECTORY OF PRIVATE CLUBS

LaS VegaS
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